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CYBA’s Executive Director Don Abbott, left, welcomes Bob Gorman to the leadership of the CYBA.

MARK YOUR CALENDARS for January 20, 2007! Attend CYBA’s Annual Dinner featuring an
evening of entertainment and a weekend of Monterey’s many attractions.

CYBA Annual Dinner In Monterey On
January 20, 2007
Join us for the CYBA Annual
Dinner at the exciting Monterey
Bay Aquarium. This year’s event
was planned in response to the
very successful Annual Dinner
held at the aquarium several years
ago. We had so much fun we’re
going to do it again!
Right now the aquarium features
a rare captive Great White Shark

to join us for dinner! As an added
bonus the CYBA will have exclusive
use of the aquarium, which will
be closed to the public for the
evening.
Monterey has lots of great
attractions that will provide a
fun weekend for everyone! Our
annual golf tournament is always
(cont. on pg. 4)
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As the year 2006 draws to a close,
I would first like to thank all of
the dedicated Board Members
for their hard work during this last
year. Several Members not only
donated hours and hours of their
time, but often paid for travel and
items needed to do their jobs out
of pocket. Again, thank you very
much!!!

I would especially like to thank
Tim Broderick at this time for his
constant effort in producing a
timely and interesting newsletter
each month.

I feel we had a successful year.
We have expanded our name
recognition and recruited several
new Members, thanks to the
Membership Committee. Our
CYBA forms are now easily
available online due to the
cooperation of Yachtcouncil.org.
We have enjoyed workshops to
help California Brokers become
more familiar with and begin
using Yachtcouncil.org.

As I close the year, I would like to
encourage everyone to continue
with the goals we have been
working on during this past year.
Increased Membership benefits
all of the Brokers in California. We
have a louder voice in Sacramento
and the uniformity of forms and
practices will benefit not only
Brokers but also our clients. I
would encourage all California
Brokers to embrace Yachtcouncil.
org and .com. It is designed to
benefit our business and protect
our interests in that business.

We have obtained a new legal
advocate in Sacramento who is
informative and helpful. Our Law
Seminar was well attended and
very interesting.
We welcomed Bob Gorman as
our new Executive Director and
appreciate the time and talents
Don Abbott has shared with us
during his years of service.

Legal Advisor:

David Weil, CPYB
O: 562-432-8618
E: dweil@weilmaritime.com
F: 562-432-8638 • C: 562-233-7146
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I look forward to welcoming the
new CYBA Board at our Annual
Dinner in Monterey during January.
Thank you to everyone!

Finally, come to the Annual Dinner.
It is an excellent opportunity
to meet with fellow Brokers,
Salespeople and the others in the
industry who support our business.
We will be welcoming the new
CYBA President and Board. We are
(cont. on pg. 9)

Learn More About The Benefits
Of CYBA Membership
See Page 6 For More Information
or call 1-800-875-2922

CYBA Thanks Don Abbott
In 1989, the
California Yacht
Brokers Association
was fortunate to
get a person who
would go on to be
one of the greatest
benefactors to the
Yacht Brokerage
industry. Through
diligent work and
hours of time spent
on CYBA business
from getting new Members, talking to current
Members, involving them in becoming CYBA Board of
Directors Members, setting up meetings, helping with
advertising, making signs, promoting the Association,
setting up Annual Dinners and on and on.
All of the printing, newsletters, CYBA Logo and
promotional items were all done at Don’s business,
Recreation Publications, usually at no charge. There
are so many duties that he took on to complete and
to benefit the CYBA.
When Merle Parks handed over the job of “Executive
Secretary” to Don Abbott in 1989 who would
have thought that he would still be here in 2006?
Seventeen years of dedicated service!
All of us on the CYBA Board of Directors have heard
profound statements from Don. Many times when
the Board went in the wrong direction it was Don
Abbott who got us back on the right track.
And when it came to the Annual Dinner and Awards
meetings, Don with his beautiful wife, Verba, went
all out to make the evenings a great success. The

many hours of finding venues, setting up the dinners,
refreshments, awards, even the entertainment
(usually a disc jockey) that Don and Verba hired at
their own expense showed dedication above and
beyond.
When it came time to set up a website, it was Don
Abbott who handled the whole job of designing,
following through and making it a very important
part of our Association’s information venue.
I can remember when Don bought his airplane.
He flew it to CYBA Meetings and many other
destinations. A man of many talents and even a
distinguished airplane pilot. How many other people
have accomplished all that Don Abbott has in his
lifetime?
Now, December of 2006, the one man who did all of
this has asked the Board of Directors to relieve him
of his duties. Don and Verba are going to be traveling
in their motor home all around the United States…a
dream they both have had for many years.
It is with sadness that my friend Don Abbott will not
be at the future Meetings of the CYBA. He has been
the pillar that has held the Association together, and
made it respected by all of the other Yacht Broker and
Boating Associations throughout the United States.
Out hats off to you Don, and we all wish you and
Verba a very happy retirement. Thank you for
everything you have done.
Happy Sailing, good health and come back to CYBA
anytime…you are always welcome!
Submitted by Dick Angel, CPYB

CYBA Welcomes Bob Gorman
The CYBA Board of
Directors has appointed
Bob Gorman as the new
Executive Director. Involved
in the Recreational Marine
Industry for over 40 years,
Bob will step in for retiring
Executive Director Don
Abbott.

Bob started an independent sales representative
company, which included the AMF boat lines of
Alcort, Paceship, Rabalo and Slickcraft.

Bob began his career
as an outside salesman
for a marine distribution
company in 1965. After 10
years Bob accepted the position of Regional Manager
for the Western U.S. for AMF Corporation. In 1979

Bob’s business evolved into a wholesale and import
company selling Calkins boat trailers and small boats
imported from several countries. In 1992, Bob sold
his business to Calkin’s Manufacturing and remained
on as its Manager until 1995 when he accepted the

Bob Gorman was elected to serve on the Northern
California Marine Association (NCMA) Board of
Directors. During his 17 years on the NCMA Board,
Bob was a Committee Chairman, Secretary, Treasurer,
Vice President and served two terms as President.

(cont. on pg. 9)
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Exclusive Access… (cont. from pg. 1)
a hit or you can enjoy whale watching cruises,
bicycling around town, shopping in Old Town,
sightsee on Cannery Row or tour Carmel’s famous
17 Mile Drive.
Go on the Wine Tasting Bus! Wine lovers can board
Carmel Valley Grapevine Express, Friday through
Sunday, for only $4.50 for a daily pass. The bus runs
between the Monterey Bay Aquarium and Carmel
Valley Village. Wine aficionados can sample the wares
at any of the 11 wineries and tasting rooms along the
route and leave the driving to the bus driver.

Visit some very informative websites to learn more
about the Monterey Bay Aquarium at www.mbayaq.
org, information about Monterey and Carmel at www.
monterey-carmel.com, and Monterey attractions and
hotels at www.monterey.com.
Please use the reservation form in this newsletter and
join us for a special CYBA Annual Dinner!
When: Saturday, January 20, 2007
Where: Monterey Bay Aquarium, Monterey, CA
Cost: CYBA Members $50 per person

Enjoy a Special Weekend Getaway in Monterey!

See Monterey Bay Aquarium’s rare Great White Shark.

Enjoy a fantastic meal at the Aquarium’s dining room.

Join in CYBA’s Annual Golf Tournament at a world class course.

Explore the beautiful Pebble Beach 17 Mile Drive.

Watch sea life with exclusive CYBA access to exhibits.

Visit Steinbeck’s famous and interesting Cannery Row.
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ANNUAL DINNER
Saturday, JANUARY 20, 2007
at 6:00 p.m.

Have Dinner With A Great White
Monterey Bay Aquarium
has been chosen to host
the CYBA Annual Dinner/
Dance. The Monterey Bay
Aquarium is a non-profit,
self-supporting institution.
Its purpose is to increase
understanding and
awareness of Monterey
Bay and the marine
environment through sea life
exhibits, public education
and scientific research.

You are cordially invited to attend the California Yacht
Brokers Association’s 2007 Annual Dinner Meeting for
Members, Guests and Prospective Members at the
Monterey Bay Aquarium
886 Cannery Row, Monterey, CA 93940
(831) 648-4800
www.montereybayaquarium.org

We will have exclusive access to
the entire Aquarium, which will
be closed to the public during our
dinner/dance.
Send Dinner Reservations to:

CYBA Dinner

c/o Recreation Publications • 4090 S. McCarran Blvd., Ste. E
Reno, NV 89502

Ph. 800-875-2922 • Fax: 775-353-5111

2007 CYBA ANNUAL DINNER RESERVATION

Please reserve_ _____places @ $50.00 per person

Company __________________________________
Contact____________________________________
Telephone_ _________________________________
Reservation Names (please print or type)
__________________________________________
__________________________________________
__________________________________________
__________________________________________
__________________________________________
__________________________________________
__________________________________________
__________________________________________
❏ Mastercard ❏ Visa ❏ Check or Money Order
Card #________________________ Exp Date______
Signature___________________________________

Visit the many historic points of
interest that are minutes away
Fish & whale watching, bicycles,
in-line skates, 17 championship golf
courses, Laguna Seca Raceway,
world renowned shops of Carmel-bythe-Sea, Big Sur,
17-Mile Drive, Cannery Row,
Fisherman’s Wharf and Old Town
Monterey to name a few.
A Few Suggested Hotels:
Carmel Coachman’s Inn
1-800-336-6421
Approx. Price of Rooms:
$119.00
Monterey Peninsula Inns
1-800-575-1805
Approx. Price of Rooms: $79.00 - $109.00
Portola Plaza Hotel
1-866-711-1204
Approx. Price of Rooms:
$200.00
Comfort Hotels
1-888-970-7666
Approx. Price of Rooms:
$49.00
Monterey Fireside Lodge
1-800-722-2624
Approx. Price of Rooms:
$100.00
Colton Inn
1-800-848-7007
Approx. Price of Rooms:
Call For Prices
Sand Dollar Inn
1-800-982-1986
Approx. Price of Rooms:
$99.00

CALIFORNIA YACHT BROKERS ASSOCIATION
MEMBERSHIP BENEFITS
Members of the California Yacht Brokers Association enjoy
many benefits and privileges that make conducting business
in an ever complex and evolving business environment, easier,
friendlier, and more productive than ever before. Some, but
certainly not all, of the benefits are highlighted below.

CYBA Newsletter

Standard Contracts and Forms

The CYBA has a website that features our Code of Ethics,
explains the Arbitration & Grievance process, and all Members
are listed in the Member Directory for the public to access
easily.

The CYBA provides, at a very nominal added cost, Members with
the most comprehensive set of contracts being used in the yacht
Brokerage industry today. They are a culmination of many years
of research and improvements, authored by our Legal Counsel,
Mr. Thomas A. Russell, ESQ. Use of these contracts are a Broker’s
best defense in avoiding unnecessary litigation.

Arbitration & Grievance Committee

The CYBA offers the finest Arbitration & Grievance process/service
in the industry and serves as the model that other organizations
have patterned their arbitration process after. In a nutshell, we
assist in keeping you out of court if a problem occurs.

Code of Ethics

The CYBA Code of Ethics is another cornerstone of the yacht
Brokerage community, worldwide. It is the Code of Ethics that
all other organizations have studied and used as their guide to
formulating their own Code of Ethics. We are very proud of our
Code of Ethics and require that all Members abide by them.

Education

We host an Annual Legal Seminar that features educational
guest speakers and our Members get updated on the latest
legal trends in the industry. We are currently looking into the
possibility of developing continuing educational materials.

Close Working Relationship with the Department
of Boating & Waterways

Our monthly newsletter keeps us all well informed and
connected to each other and welcomes input and contributions
from all Members.

CYBA Website

CYBA Name Recognition

Members are proud of their Membership and we encourage
that they display the CYBA logo in their ads. The boating
public, in turn, is rapidly becoming aware of the CYBA and are
becoming educated in the benefits of doing business with a
CYBA Member Broker. This recognition is spreading worldwide
due to the Internet.

Working with Our Peer Organizations

We work closely with the Florida Yacht Brokers Association.
(FYBA), the Northwest Yacht Brokers Association, (NYBA),
and the Yacht Brokers Association of America (YBAA). These
are our highly respected peer organizations and nurturing a
harmonious and symbiotic relationship with them allows our
Members to cooperate listings with them with greater ease.
We all feel comfortable doing business with someone we have
something in common with.

Working with Fellow CYBA Members

This becomes easier because we get to know each other,
have our Membership in common, and use the CYBA standard
contracts. Cooperative arrangements are made easier and go
smoothly.

The DBW feels that a close working relationship with the CYBA
is so important that they have a representative attend our
monthly Board Meetings. This is the most effective way for us
to communicate with each other on critical issues that occur
on a daily basis. Never before has this communication and
working relationship been better.

Social Activities

Legislation

Boat Shows

This is one area that even Non-Members have benefited,
perhaps without knowledge. The CYBA monitors all legislation
that may have an impact on our profession and oftentimes, we
sponsor legislation. The most recent examples of legislation that
we sponsored are: (1) The passage of AB 2268, which now
requires the Unemployment Insurance Code to recognize yacht
salespersons as “independent contractors”. (2) The passage of
AB 2119, which recognizes electronic signatures as having the
same validity as an original signature. After a long and exhaustive
battle, the DBW also has agreed to recognize faxed signatures
as having the same validity as original signatures. These two
examples are monumental strides that the CYBA accomplished
for our industry in 1998 and 2000 respectively.
PAGE 6
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The Annual Installation Dinner/Dance is a prime example
of how our Members meet and get to know each other in a
pleasant social environment. This single event does more to
develop close working relationships between Members than
perhaps any other single event.
The CYBA is currently negotiating with a major boat show
promoter to consider the possibility of co-sponsoring a major
boat show. This will further enhance the public image of the
CYBA.

Membership Application
Go to: www.cyba.info and click on
Membership Application
to download and print
your CYBA application.

California Yacht Brokers Association • 1555 Doolittle Dr., Suite 170 • San Leandro, CA 94577

MEMBERSHIP APPLICATION
Your Name________________________________________________ ____________________________
Name of Business____________________________________ Position ___________________________
Business Address _______________________________________________________________________
City_ _____________________________________________State _ _____________Zip ______________
Phone_ ______________________________________ Fax _____________________________________
E-mail_ _______________________________________________________________________________
Class of Membership Desired:
Active Master Member (Owner)

Active (Broker)

Associate (Salesperson)

Affiliate Member

Date first licensed by State of California as:
Salesperson_ _________

Broker_________________ Current License No___________________

Briefly state your reason for desiring membership in CYBA_______________________________________
_____________________________________________________________________________________
_____________________________________________________________________________________
_____________________________________________________________________________________
_____________________________________________________________________________________
Recent marine employment history, including positions held:______________________________________
_____________________________________________________________________________________
Business references (2) including telephone numbers: __________________________________________
_____________________________________________________________________________________
_____________________________________________________________________________________
Sponsored by two Active Members:
Signature: ______________________________________________ License No._____________________
(please Print Name)_ ____________________________________________________________________
Signature: ______________________________________________ License No. _ ___________________
(please Print Name)_ ____________________________________________________________________
If elected to membership in the California Yacht Brokers Association, I agree to abide by and conform to the
Constitution, By-Laws and Policies of the Association, a copy of which I have read.
Date:_ ___________________ Applicant’s Signature _ __________________________________________
Membership Class
Active Master Membership (Owner)
Active Membership (Broker)
Associate Membership (Sales)
Affiliate Membership (Other)		

Schedule of Fees
Initiation Fee
+
$200
50
25
100

Yearly Dues
$245
100
50
125

=

TOTAL
$445
150
75
225

Check for $________________ enclosed. Please make check payable to CYBA and return to:
Bob Gorman • 1555 Doolittle Dr., Suite 170 • San Leandro, CA 94577
Phone (800) 875-2922 Fax (510) 614-1002
California Yacht Brokers Association • December 2006
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President… (cont. from pg. 2)
well sponsored and the event is always enjoyable
and fun for a nominal cost. The venue is especially
exciting this year; the Monterey Bay Aquarium is an
amazing place and well worth the trip. I look forward
to seeing you and your friends there.
I appreciate the opportunity to serve this past year
and wish you all Happy Holidays and a Prosperous
New Year.
As always, you can call me at 510-917-7749 or send
me an e-mail at yachtcowboy@yahoo.com to discuss
anything or just to say hello.

			
			

Michael Wiest, CPYB
CYBA President

BOAT
LOANS.
Unbeatable Rates.
Fast Response.
Professional Service.

Welcome Bob… (cont. from pg. 3)
position of Executive Director of the NCMA.
As the Executive Director of the NCMA, Bob has
formed business relationships with Sail America, to
produce the Pacific Sail Expo and the Sacramento
Valley Marine Association to manage the Sacramento
Boat Show and Folsom Water Festival. In addition to
the show management for SVMA, the NCMA manages
the SVMA and its associate businesses.
Bob Gorman, the son of CYBA Past President Bill
Gorman, is an avid boater. He and his wife Jeanne
own the Gulfstar 50 Spirit berthed in La Paz, Mexico
and they live in Alameda, California.
Bob looks forward to meeting everyone in the CYBA
and welcomes your inquiries!
Bob Gorman, Executive Director, CYBA
1555 Doolittle Drive, Suite 170
San Leandro, CA 94577
Phone: 510-614-8890
Fax:
510-614-1002
Cell: 510-557-1620

We take the hassle out
of the loan process
so you can spend more
time on the water.
Offices from coast to coast.
Call Pete Chrupalo today
for a free quote.

(866) 456-9653
San Diego, Newport Beach,
Alameda & Seattle

GET YOUR MESSAGE
OUT THERE!
Advertise in the
CYBA newsletter.
For More Information or Rates
Contact Bob Gorman
@ 800-875-2922.

S
eacoast
MARINE FINANCE
www.seacoastmarine.net
A division of Seacoast National Bank
California Yacht Brokers Association • December 2006
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USCG Leader Supports Licensing Recreational Boaters
WASHINGTON – U.S. Coast Guard Commandant
Thad Allen favors the creation of a licensing system
for recreational boaters similar to the one which
exists for motor vehicle driver’s licenses, Stateline.
org reported in a story on its website this morning.
Allen said the potential for a terrorist attack launched
from small boats means that states and the Coast
Guard must cooperate better to watch who is on
America’s waterways, although he doesn’t yet
have details or formal recommendations for how
a national permit system would work, Allen said
he’d like to see boating licenses be similar to motor
vehicle driver’s licenses, according to the story.
Allen told a meeting of the National Conference of
State Legislatures on Dec. 6 he expects resistance
to his idea from state lawmakers who don’t want to
deal with the cost and details of licensing, and from
the boat-building and tourism industries, which don’t
want to risk a drop in revenues, Stateline.org reported.
“I’m trying to stick my toe in the water and see if I
get bit by a piranha,” he was quoted as saying. “As
good as we get at surveillance, as good as we get at
patrolling and creating deterrence out there, sooner or
later we’re going to have to come to grips with the fact

that we need to know to a greater certainty who are
operating boats out there, what boats are out there.”
Chris Edmonston, director of boating safety
for the Boat Owners Association of The United
States, said BoatU.S. is not opposed to boater
education, but does not favor a system similar to
that used for drivers licenses, according to the story.
“Mandatory education is one thing,” Edmonston
was quoted as saying. “We’re not opposed to having
people take a course. But we wouldn’t want to see
it turn into a license that could be restricted or taken
away. Driving a car is considered a privilege conferred
by the state, but boating is considered a right. It gets
back to that ‘life, liberty and the pursuit of happiness’
sort of thing.”
Reprint from Boating Industry News

Editorial

2006… It was a Very Good
Year!
As we close up our year end paperwork, enjoy a
wonderful holiday season and celebrate the New
Year…we should take a moment to look back and
remember 2006. For the CYBA it was a very good
year!

First American Vessel Title

A Division of
First American Transportation Title Insurance Company
NYSE:FAF

Protection for your marine transactions
through Vessel Title Insurance
510 Bienville Street
New Orleans, Louisiana 70130
800.247.4035 Fax: 800.648.5021
www.firstam.com/transportation

A C o m pany I n M o t i o n

The CYBA celebrated
its 30th anniversary
with a spectacular
Annual Dinner held at
the Pechanga Resort
in Temecula Valley.
Following a day’s golf
competition, now
becoming a favorite
annual event, the Annual Dinner Dance featured a
sumptuous meal, delightful presentations, thoughtful
awards and prizes, and incredible multi-media
entertainment throughout the evening.
Each Spring, the
monthly San Diego
Brokers Forum
hosts a CYBA Board
Meeting. A great
lunch with interesting
presentations was
held at the renowned
Fiddler’s Green
Restaurant on San Diego’s Shelter Island. The San
(cont. on pg. 11)
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Editorial… (cont. from pg. 10)
Diego Broker’s Forum sets an outstanding example of
yacht brokers and industry affiliates meeting regularly
to strengthen their business relationships and goals.
Plan to attend this annual event in 2007!
The Department
of Boating and
Waterways and
volunteer CYBA
Brokers were guided
by a professional
testing consultancy,
CPS
Human
Resource Services
of Sacramento, to
review and revise the Yacht Broker and Salesperson
Licensing Exams. Several meetings were held during
the year in Northern and Southern California in order
to introduce the new exams in 2007.
The Certified
Professional Yacht
Broker (CPYB)
certification
r e c o g n i z e s
professional
experience, training
and mastery of core
areas of expertise
related to professional yacht broker skills and
knowledge. During 2006 this nationally recognized
program gained 15 new CYBA Members bringing the
total to 33 CPYB Certified Brokers in California.
The DBW, in
response to pressure
from the National
Transportation
Safety Board, held
public meetings
in Northern and
Southern California
to interact with
boating professionals, marine educators and the
boating public regarding Mandatory Boater Education.
Look for continued discussion and possible legislation
in 2007 regarding this controversial issue.
Go online to www.
CYBA.info to learn
more about the CYBA.
The updated website
was significantly
redesigned this past
year and includes
Membership
Benefits, the Code

Attention all interested
Yacht Brokers and Salespersons:

CERTIFIED
PROFESSIONAL
YACHT BROKER (CPYB)
~ STUDY SESSION AND TESTING ~
Contact Lon Bubeck, Morrie Kirk,
or Dean West for next
study session & exam.
The CYBA is conducting a study session, immediately followed
by the examination, for all those interested in becoming Certified
Professional Yacht Brokers. This will be our first available session,
in response to the great interest in this worthy program.
If you have a desire to take your business and personal
accomplishment up to the next level, you owe it to yourself and
your clients to earn the CPYB designation. Join a growing number
of the best and brightest brokers nationwide in increasing your
knowledge, professionalism, and ethical standards as they relate
to your chosen profession.
For complete information, including study materials, applications,
and required qualifications, please visit the National Yacht Broker
Certification website at www.cpyb.net. There you will find all the
forms you need in a downloadable format.

If you have any questions, please contact one
of the CYBA’s Members on the Certification
Advisory Council:
Lon Bubeck, CPYB
Flying Cloud Yachts, Long Beach
562-594-9716
lonbubeck@verizon.net
Morris Kirk, CPYB
Orange Coast Yachts, Newport Beach
949-675-3844
morrie@orangecoastyachts.com
Dean West, CPYB
Merrill-Stevens Yachts, San Diego
619-417-9376
Dean_west@yahoo.com
You may also respond to cpyb@cyba.info or contact any CYBA
Board Member. The National Yacht Broker Certification office
needs time to process your application and to perform your
background check.
Brokers wishing to attend the study session, but who are not
testing, are welcome. However you must reserve a space! Seating
is limited!
NOTE: This session is for CYBA Members only. If you are not
yet a Member, and would like to join, contact the CYBA office
immediately @ 800-875-2922.

(cont. on pg. 13)
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CYBA Board Of Directors Meeting
December 6, 2006

VENUE: Oakland Yacht Club.
CALL TO ORDER: Michael Wiest called the Meeting
to order at 1:07 PM.
ATTENDING: Michael Wiest, Morrie Kirk, Dick Angel,
Marc Bay, Nick Friedman, Ron Whitelaw, Guy
Newmark, Don Abbott, Bob Gorman, Dave
Weil.
GUESTS: Patty Brown, Rick Peterson (Orange Coast
Yachts).
MINUTES: Minutes were approved. Motion by Dick
Angel w/ 2nd by Guy Newmark.
FINANCIAL: Financial Report was approved. Motion
by Nick Friedman w/2nd by Guy Newmark.
CORRESPONDENCE: A complaint against Nancy
Adair was received and discussed. Although not
a Member she is representing herself as such in
her advertising and will be asked to stop.
LEGAL: Dave Weil reported that he is close to
having details on the E & O policy he has been
coordinating. Best hope is that it will be ready by
the January or February Board Meeting.
ARBITRATION: Ron Whitelaw reported that:
Jones vs Berkeley Boats is on extension.
Solomon vs Huffman is scheduled for latter
January.
Powell vs Berg is scheduled for mid January.
LEGISLATION:
1) Bill Kraus is doing an excellent job as our
Legislative advocate. Dick attended their annual
strategy meeting along with Dave Johnson of
DBW and about 10 other clients in the marine
industry – marina owners, managers, harbor
masters etc. DBW is pushing hard toward some
kind of mandatory boating education program.
RBOC is planning on sponsoring the bill.
2) Discussion was held on creating a CYBA position.
We absolutely support boating safety and
are studying how to participate in a boating
education program. At this time the direction of
the program is unclear and we anxiously await
some clarification.
3) Dick Angel will attend the next meeting in
Northern California and be reimbursed for any
expenses to do so. Bob Leslie will do the same
in Southern California.
4) A legislator from Santa Monica is looking into
waiting list policies for marina slips. It was
PAGE 12
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suggested to respond to her concern by helping
to focus on the real problem, which has more
to do with the difficulty of building new marinas
than how the waiting lists are treated.
SOCIAL/PUBLICITY:
1) Duncan McIntosh has offered to sponsor our
Annual Dinner. He will be the sole sponsor of
the event.
2) Still need to secure a commercial liability policy
with the aquarium named as an additional
insured. Bob Gorman to follow up.
3) We need door prizes for the Dinner.
MEMBERSHIP: Membership Committee to meet and
create an objective criterion for Membership and
a procedure for contested Memberships that will
go before the Committee, not the Board.
FORMS:
1) Forms are not ready for use on the IYC website,
there are some bugs to work out.
2) The type of access to the forms that non IYC
members will have is not clear.
3) Revised forms are still several months from being
ready.
4) The Forms Committee will meet in San Diego on
Dec 13 prior to the DBW meeting.
ETHICS: No report. Will meet in January.
INTERNET AND MEDIA COMMITTEE: No report.
NEWSLETTER:
1) Tim Broderick’s e-mail was read requesting an
article on the change of Executive Director and
a request for an article on Don Abbott’s many
contributions over the years.
2) A feature article on the Annual Dinner will also
be in the December newsletter.
3) Jim Johnson will take over as Editor of the
newsletter in January.
CPYB: A detailed report on the attendance of the
CAC meeting will be given in January when all
three members attending will be present. Time
pressures prevented any detailed discussion
today.
LAW SEMINAR: Successful as always.
BOAT SHOW: No report.
NEW BUSINESS:
1) Wayne Rogers was voted in to fill Tim Broderick’s
(cont. on next pg.)

Board Meeting… (cont. from pg. 12)
vacated Board position.
2) YBAA requested we co-sponsor their Nashville
meeting – this was voted down.
3) A motion was made by Nick Friedman and 2nd
by Marc Bay and passed to increase the travel
reimbursement to up to $200.00 per meeting
for air travel or .45 a mile for car travel over 100
miles round trip with the $200.00 maximum.

announce 40 new Members to Yachtcouncil. Look
to the Yachtcouncil for assistance in marketing your
business and now a provider of the valuable CYBA
legal contracts.

Next meeting will be January 10 at 1:00 PM at the
Long Beach Yacht Club.
ADJOURN: 3:37 PM by President Michael Wiest.
Respectfully recorded and submitted by Nick
Friedman, CPYB, Secretary.

Editorial… (cont. from pg. 11)
of Ethics, Membership Directory, Arbitration Process,
archieved CYBA News,
California Boat Show Calendar
and important CYBA events.
As part of a worldwide effort
to expand awareness and
benefits of the Yachtcouncil
system, the CYBA is proud to

The CYBA Membership Committee established a
successful new marketing campaign this year to
introduce CYBA benefits to prospective boat buyers
and yacht brokers at a number of California Boat
Shows. The “Look for the Logo” campaign included
free signage to all CYBA Members, literature and
promotional items given out at shows, and advertising
to alert the brokerage industry and the public to the
(cont. on pg. 14.)
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Editorial… (cont. from pg. 13)
advantages of the CYBA.

Learn More About
The Benefits
Of CYBA Membership
See Page 6
For More Information
or call 1-800-875-2922

The CYBA Annual Yacht Sales and the Law Seminar
was presented to a standing room only audience
at the Bahia Corinthian Yacht Club in Corona Del
Mar in November. A receptive audience of Brokers,
Salespeople and industry affiliates enjoyed a host of
interesting maritime industry professionals speaking
to a variety of important industry topics. Plan to attend
this successful CYBA event in 2007.
If the momentum of 2006 continues, you should
expect 2007 to be a remarkable year for the yacht
brokerage industry with CYBA events and Membership
participation placing your career and business at ever
higher levels of professionalism.
2006 was, indeed, a very good year and the
CYBA Board of Directors wishes you an ever more
professional and most prosperous New Year!
Tim Broderick, CPYB
Editor, CYBA News

Want To Join The CYBA?
Fill out the application on
page 7
or
Go to: www.cyba.info and click
on
Membership Application
to download and print

NEW CYBA MEMBERSHIP

your CYBA application.

Proposed New Members
Active Member
Michael O’Connor
Mariner’s Yacht & Ship Brokerage, Dana Point
Sponsored by:
Tim Horgan and Ed Fitzgerald
Associate Members
Bill McDannel
Vaught’s Yacht Sales, Long Beach
Sponsored by:
Richard Vaught and Geoffrey W. Magnall
Robert-André Schneider
Bay Yachts, Stockton
Sponsored by:
David Jacobs and Marc Bay
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EXPERIENCED YACHT
SALESPERSONS
WANTED
Harbor Island, San Diego office.
Be part of a four-office
brokerage team.

Call Broker at 949-248-7400

California Yacht Brokers Association • November 2006
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ARTICLE XV: CODE OF ETHICS
Section 1:
It is duty of the Broker to protect the public against
fraud, misrepresentation practices in the yacht
brokerage profession. Brokers should endeavor to
eliminate any which could be damaging to the public
or to the dignity and integrity of the profession, and
assist the California Yacht Brokers Association in
regulating brokers and salespersons in California.
Section 2:
In accepting employment as an agent. Broker pledges
himself to protect the client. This obligation of
absolute fidelity to the client’s interest is paramount,
but it does not relieve the Broker from obligation of
dealing fairly with all parties to the transaction.
Section 3:
Since the Broker may be representing one or more
parties to a transaction, he should not accept
compensation from more than one party under
any circumstances without the full knowledge of all
parties to the transaction.
Section 4:
Broker, for the protection of all parties with whom
he deals, should see that financial obligations and
commitments regarding brokerage transactions are
in writing and express the exact agreement of the
parties. Copies of such agreements must be placed
in the hands of all parties involved at the time the
agreements are executed, or as soon thereafter as
practicable.
Section 5:
Broker must segregate from his own funds all monies
being held for other persons. Separate special bank
trust accounts should be used for this purpose.
Section 6:
Broker should not be a party to the naming of a false
consideration in any document. No offer should be
submitted either to an owner or to a cooperating
Broker, without an adequate cash deposit on hand
from the offerer.
Section 7:
In the event that more than one formal written offer
on a specific vessel is made prior the completion
of the sale, the Broker must present or cause to
be presented to the owner of the vessel, any offer
presented to the Broker, whether by a prospective
PAGE 16
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purchaser or another Broker.
Section 8:
Broker should neither acquire nor sell an interest in,
or buy for himself, any member of his family, firm, or
any entity in which he has substantial interest, vessels
listed with him, or his firm, without making the true
situation known to the listing owner or prospective
purchaser.
Section 9:
Broker should use his best efforts to ascertain all
pertinent facts concerning every vessel for which
he accepts the agency so that he may fulfill his
professional obligation to avoid error, exaggeration,
misrepresentation or concealment of pertinent
facts.
Section 10:
It is the duty of the Broker to be well informed
on current market conditions in order to be in a
position to advise clients as to the fair market value
of vessels.
Section 11:
Broker should not undertake to make an appraisal or
render an opinion of value on any vessel where he
has a present or contemplated interest unless such
interest is specifically disclosed to all parties to the
transaction. Broker should not undertake to make an
appraisal that is outside the field of his experience
unless he obtains the assistance of an authority on
such types of vessels, or unless the facts are fully
disclosed to the client. In such circumstances, the
authority so engaged should be identified and his
contribution to the appraisal should be clearly set
forth.
Section 12:
Broker should always recommend the timely
employment of an independent qualified marine
surveyor as a condition precedent to the completion
of a brokerage transaction.
Section 13:
Signs giving notice of any vessels for sale, rent, lease
or exchange should not be placed on any vessel by
more than one Broker, and then only if specifically
authorized by the owner.

ARTICLE XV: CODE OF ETHICS
Section 14:
Broker should not submit or advertise vessels without
authority, and in any offering, the price quoted should
not be other than that agreed upon with the owner
as the offering price.
Section 15:
Broker in his advertising should be especially careful
to present a true picture and should neither advertise
without disclosing his identity, nor permit others
in his brokerage entity to use individual names or
telephone numbers, unless the connection with the
Broker is obvious in the advertisement.
Section 16:
Broker should not engage in activities that constitute
the practice of law and should recommend that legal
counsel be obtained when the tax liability or legal
interest of either party requires it.
Section 17:
Broker should cooperate with other Brokers on
vessels listed with him whenever it is in the interest
of the client. Negotiations concerning a vessel listed
exclusively with one broker should be carried on
with the listing broker, not the owner, except with
the express consent of the listing broker. All shared
commission agreements should be negotiated prior
to the submission of any Offer to Purchase.
Section 18:
The agency of a Broker who holds an exclusive
or central listing should be respected. A Broker
cooperating with the listing Broker should not invite
the participation of a third Broker without the express
consent of the listing Broker.
Section 19:
A Broker should not voluntarily disparage the business
practice of a competitor, nor volunteer an opinion of
a competitor’s transaction. If his opinion is sought, it
should be rendered with strict professional integrity
and courtesy.
Section 20:
A Broker should seek no unfair advantage over his
fellow Brokers and should willingly share with them
the lessons of his experience and study.

the Broker should endeavor always to be informed
regarding laws, proposed legislation, governmental
orders, and other essential information and public
policies which affect those interests.
Section 22:
Broker should keep himself informed as to movements
affecting recreation and yachting in his community,
state and the nation so that he will be better able to
contribute to public thinking on matters of taxation,
legislation, marine use, waterfront planning, and
other issues affecting boating interests.
Section 23:
A Broker should so conduct his business as to avoid
controversies with his fellow Brokers. In the event of
a controversy between Brokers who are members
of the California Yacht Brokers Association, such
controversy should be arbitrated in accordance with
the arbitration procedures of the association rather
than litigated.
Section 24:
When a Broker is charged with unethical practice,
he should place all pertinent facts before the proper
tribunal of the Association for investigation and
judgement.
Section 25:
Controversies between Brokers who are not members
of the same local chapter should be submitted to
arbitration in accordance with the arbitration rules
of the California Yacht Brokers Association.
Section 26:
In the event a dispute involves both member
brokers and non-member parties, CYBA will
conduct an independent investigation if requested
to do so by an interested party. All findings of fact
and recommendation will be forwarded by the
Association to the California Department of Boating
and Waterways for appropriate action.
Section 27:
It is in the best interests of society, of his associates,
and of his own business that the Broker be loyal to
the California Yacht Brokers Association and be active
in its work.

Section 21:
In justice to those who place their interests in his care,
California Yacht Brokers Association • December 2006
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Calendar
January 4-7
		

San Diego Boat Show
San Diego Convention Center, San Diego

January 10
		

CYBA Board Meeting - 1:00pm
Long Beach Yacht Club, Long Beach

January 5-14
		

Northern California Boat Show
Alameda County Fairgrounds, Pleasanton

January 20
		

CYBA Annual Dinner
Monterey Bay Aquarium, Monterey

February 3-11
		

51st Annual Los Angeles Boat Show
Los Angeles Convention Center, Los Angeles

February 7
		

CYBA Board Meeting - 1:00pm
Long Beach Yacht Club, Long Beach

www.cyba.info

CALIFORNIA YACHT
BROKERS ASSOCIATION
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Alameda, CA 94501-1048
(800) 875-2922
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