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Senate Committee Rejects Plan to Eliminate Cal Boating
By: Louis Gerlinger
June 08, 2009
Last updated: June 11, 2009
LOG NEWS SERVICE — Another
legislative committee has rejected Gov. Arnold Schwarzenegger’s
proposal to eliminate the independent California Department
of Boating and Waterways (Cal
Boating) and merge its functions
into the Department of Parks and
Recreation.
On June 11, the Senate Natural
Resources and Water (NR&W)
Committee on a bipartisan 50 vote (5 members of the 11
member committee were absent
and one member that was present, Sen. Fran Pavley, didn’t vote)
recommended that the Budget
Conference Committee reject the
governor’s proposal to eliminate
Cal Boating.

ence Committee, which is still
scheduled to vote on the governor’s proposal, had requested a
recommendation from the NR&W
Committee before it considered
the proposal.
In May, another Senate committee — the Senate Budget and
Fiscal Review Subcommittee #2
— cancelled a scheduled hearing on the governor’s proposal.
An official, speaking on condition
of anonymity, told The Log News
Service that the committee had
decided not to hold the hearing for two reasons — it did not
produce a general funds savings
and the proposal had generated
major opposition and no support
from the public.
The efforts to keep Cal Boating as a separate agency have
been widely supported by city

and county governments, marine
organizations and recreational
boaters throughout the state.
David Breninger, President of
Recreational Boaters of California, said in a release that the
boating community has been
speaking with a strong and unified voice. He urged boaters to
continue their effort and remind
their legislative representatives
in Sacramento that the state’s 3
million boating enthusiasts, who
support a $17 billion per year
boating industry, must have a
independent department with a
director whose primary focus is
boating.
This article first appeared in the
June 2009 issue of The Log Newspaper. All or parts of the information contained in this article might
be outdated.

The 10-member Budget Confer-
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4th of July fireworks on SD Bay.
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Thank you Recession… Thank
you for clarifying life, work,
relationships, the “Needs verses
Wants” list and making it very
clear what is really important.
20 months ago, just before the
economy started to turn south,
I was not sure I was going to be
able to continue in this business or
in any business for that matter. But
I was lucky and able to continue
on. The financial bottom started
to drop out and another dose
of reality set in. We have all had
to make adjustments with this
downturn. Downsizing, reducing
overhead, working harder and
smarter, changing jobs, careers
and homes. The list is endless
and needs to be creative and
accepted.
It’s an attitude adjustment for
all of us. Only a positive attitude
will get each of us through this.
A positive forward-thinking
attitude is more important than
what has happened in the past.
It’s more important than your
education, lack of money, failures
or successes. A good attitude will
make a company, a person, or a
relationship prosper; not having
a good attitude will break you.
We all have a choice everyday to
choose to have a positive attitude.
Don’t waste your energy on issues
of the past, or things you cannot
control. Clear your car, your desk
and your mind and let fresh ideas
flow. Focus on your best paths in
life, the paths with positive energy
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and attitude. Learn to say no, you
can’t do everything for everybody.
Make sure you concentrate on
your top priorities and those of
people you care about. Put as
much freedom in your life as you
can. Make some space in your life;
space in your time for fun, space
in your budget for savings, space
in your heart for loved ones. With
space comes freedom.
Our industry is good, even in the
slow times. Can any of you think
of a better career? It’s creative, it’s
frustrating, it’s rewarding for the
wallet and for the heart, it’s not
that physically demanding, it has
unlimited potential, it generally
gives back what we put in, it’s
flexible with your time, it provides
good friends with clients and
fellow brokers and it’s getting
better by the day. Sales volume
is up around the State and I
suggest you all choose a positive
attitude and then enjoy your
share of the yacht sales business
and enjoy all life gives you. Thank
you Recession… for the clarity,
readjustment and opportunity
for personal and professional
growth.
Good Sales To You All,

Wisconsin Bill Would Put Moratorium On Boat Sales Tax
June, 30 2009, 08:52 AM
A Wisconsin lawmaker plans to introduce a bill in
that state designed to stimulate boat sales.
The legislation, proposed by State Rep. John
Townsend, R-Fond du Lac, provides for a year-long
moratorium on state sales tax on up to $30,000 of
purchases, according to the Oshkosh Northwestern
newspaper.
The moratorium would apply to motorboats, outboard motors and/or trailers.
"According to industry figures, the average combined price of a motor, boat and trailer in 2008 was
just under $30,000," Townsend told the newspaper. "My bill would stimulate an important sector of
Wisconsin's economy, while also allowing ordinary
citizens to continue to enjoy this state's lakes and
rivers as they've always done."
He said sales have been better than expected, but
not as good as last year.
"Fishing boats have been really good (sellers) all
year," he added. "Used boats have been outstanding also."
Statistics from the Wisconsin Department of Natural Resources showed new motorboat registrations
have declined by more than 20 percent each of the
last two years. There were 13,959 new boat registrations in 2006-07; 10,715 in 2007-08; and 8,514
for 2008-09, with just a couple days before the end
of the fiscal year.
Other statistics from the National Marine Manufacturers Association shows U.S. sales of outboard engines have dropped from more than 300,000 units
in 2005 and 2006, to 227,000 in 2008 and projected sales of 214,000 this year and 185,000 in 2010.

The bill would have to be passed by the assembly
and state senate, and signed by Gov. James Doyle.
The timing makes a bill, if passed, more relevant to
next year's boating season.
The bulk of outboard motors manufactured in the
United States are manufactured in Wisconsin.
"It's a very critical, strong Wisconsin-based industry,"
Townsend said.

California Yachts Magazine now has it’s own
WEST COAST BOAT SEARCH online.
Take a look at

www.californiayachts.com
California Yachts does not accept private ads

(805) 985-7800 • email: calyachts@aol.com

EXPERIENCED YACHT
SALESPERSONS
WANTED
Harbor Island, San Diego office.
Be part of a four-office
brokerage team.

Call Broker at 949-248-7400

U.S. sales of outboard boats went from around
220,000 units in 2005 to a projected 151,000 this
year. Sterndrive boats fared even worse: from around
72,000 in 2005, to a projected 34,000 this year.
"Tax credits are not really good if a company is not
making money," Townsend said. "Job retention
(provisions) are only good if you can retain jobs.
If a company's sales are declining, they don't have
jobs."
Townsend said he will be looking for a number of
co-sponsors for the bill. The assembly does not have
a floor session scheduled until September. He said
he would try to get it assigned to a committee.

Dona
Jenkins
Maritime Document Service, Inc.
U.S. Coast Guard Documentation | CA State Registration
Mexican Fishing Licenses | Crew Lists
1050 Rosecrans St., Suite 3, San Diego, CA 92106
(619) 223-2279 u Fax (619) 223-1002
info@donajenkins.com | www.donajenkins.com

Active Member
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Editor’s Notes
Well here we are half way through 2009 most would
agree that there is modest signs of improvement,
according to sources in California & Washington
the number of transfer of titles has tripled the first
quarter of this year compared to the last quarter of
2008. Now granted a great deal of those transactions
involved repossessed vessels and or short-sales. It
is looking like the 3rd Quarter should show a very
strong bounce with the large influx of brokerage boats
coming to the market and the stronger motivation of
Seller’s to sell. We also have to keep in mind that with
couple of the dealerships that have closed their doors
and some other downsizing in our industry - this
will certainly provide use with some unique selling
opportunities as a whole. Those dealerships that have
stock that is maturing on their books are extending to
you the outside brokers/salespeople the opportunity
to introduce your clients to inventory that was not
available to you in the past. Many of the dealerships
are more than happy to work with a licensed broker/
salesperson on this type of transaction, so remember
think outside the box when you are discussing with
your client their needs and requirements – with the
discounts that dealerships are offering and the fact
that they are willing to cooperate with you there is
some real new opportunity in the market place for
you as a broker/salesperson. Now one of the obvious
downsides will be as we see some of this new boat
inventory come to market especially from dealerships
that have discontinued business – that this inventory
will be deeply discounted in some cases when it
comes to the market and for those of us in the

Brokerage Community who are representing owners
with like product but a couple years older are going
to find it more difficult to be competitive. That is why
it is imperative that you maintain a good dialogue
with your client and explain why if they truly want
to sell their boat in this market climate that the best
way to accomplish this is to be ahead of the market
– instead of trying to chase it.
Over the next couple of months across California
we will have a great opportunity to have our client’s
boats at any number of boat shows. I know that
times like this we like to think that cutting back is the
best thing to do and yes we could all stay home but
I don’t believe that is the right course of action and
I think the promoters of these shows realize that we
are all struggling and are willing to work with you to
try help you level the playing field. Remember your
participation insures that their show continues and is
successful, without you and your boats these shows
don’t exist.
This month July 23-26th we have the 6th Annual San
Diego Boat Show hosted by the SCMA, this show
continues to grow and attract a large attendance
from the warmer climates like Las Vegas and Arizona.
We will have a break during the month of August
but wow September is going to be busy for many
of you starting off with the Long Beach Yacht & Boat
Show at Shoreline Marina September 10-13th, then
September 12-20th the Northern California Fall Boat
(cont. on page 6)

Brokers Educate Themselves On Changing Markets
NEWPORT BEACH – If it’s June in Southern California
– you can count on two things – cloudy mornings
and the Annual CYBA Yacht Sales & the Law Seminar. This year (the 12th annual) was no different as
brokers and salesmen/women from throughout the
state gathered in Newport Beach for a full day of
guest speakers, panelists and moderators discussing far-ranging issues pertinent to the ever changing
business of yacht sales.
Some of the topics this year included:
• Earning Commissions in a Down Market as explained by Brad Avery, Director of Orange Coast
College’s Marine Program.
• Creative Transactions – the Changing Role of
Brokers in Consignments, Repos, Donations &
Auctions covered by a panel made up of representatives of yacht brokerages, finance, the DBW,
and our CYBA Legal Advisor.
• Protecting Your Deals through letters of Credit
& Security Instruments by noted attorney Cris
Wenthur.
PAGE 4
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•

The Broker as Agent; Perils & Pitfalls with both
Cris Wenthur and N. California Attorney, Ernest
Pierrucci presenting.

Flying in to join us, and to deliver the Keynote
address, was our good friend Ray Tsuneyoshi,
Director of the Department of Boating and Water(cont. on next page)

Brokers Educate… (cont. from pg. 4)
ways. Mr. Tsuneyoshi had just attended Governor
Schwarzenegger’s budget meetings, and flew
down to present his observations and assessment
of the current political climate in Sacramento, as
it relates to the DBW.
Coordinated once again by Wayne Rodgers, under
the direction and moderation of CYBA Legal Counsel
Tom Russell, the always popular and informative Law
Seminar delivered an incredible variety of timely, pertinent, and useful advice and information for today’s
professional yacht broker.
If you spent the time and effort to attend, you have
given yourself a distinct advantage over your competition, and more importantly have armed yourself
with information that will well-serve and protect your
clients and your business.
If you neglected to attend – good luck! In today’s
sluggish, regulated and litigious environment, you’ll
need it!

GET YOUR MESSAGE OUT
THERE!
Advertise in the CYBA newsletter.
For More Information
or Rates
Contact Bob Gorman
@ 800-875-2922.

June/July Proposed
New Members
Active Master Membership
Michael Han
Water Resorts Inc. dba Houseboats.com
Sponsored by: Sherry Cameron and Dick Angel
George Miller
My Boat Company Yacht Sales
Sponsored by:
Nick Friedman and Bob Leslie
Bill Forsythe
Yacht Connection
Sponsored by:
Morris Kirk and Donald Ross
John Bohne
Waypoint Yacht Sales
Sponsored by:
Jim Johnson and Jay Bernstein
Helen Maxted Kaz
Fairway Yachts
Sponsored by:
Nick Friedman and David Grosse
California Yacht Brokers Association • May-July 2009
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Editor’s Notes… (cont. from pg. 4)
Show at Jack London Square, September 17-20th
Yachtfest at Shelter Island Marina and last but not
least September 24-27th the Lido Yacht Expo at Lido
Village. I would encourage all of you to contact your
various representative for the show in your area and
try to see if the promoter isn’t willing to work with
you to insure your continued participation – I think
you might be pleasantly surprised and what better
way to show your client that you are out their working
on his behalf – getting them a better deal for a boat
show so that you can sell their boat.
The new section “ALONG THE WATERFRONT” in the
newsletter is getting great response so remember
this is a great way for your company to get the word
out on changes at your office whether it be new
personnel; new product-line or maybe a new or
relocation of your office; All these and others would
be news worthy and I hope you will take a moment
of your time and allow your newsletter to work for
you – please submit articles to me via email at jim@
chuckhoveyyachts.com, I would ask that you try
and keep the article to a couple paragraphs if at all
possible. Thank you.
Respectfully
James H. Johnson, Editor

Long Beach Boat Show.

San Diego Boat Show.

In Memoriam
Ron Collins, a true fixture
in the marine community
in San Diego, passed
away Saturday, May 30,
2009. Ron had been our
colleague, friend and
“man about town,” for
more than 25 years. He
was 54 years young.
Born Ronald Dean Collins
on October 18, 1954 in
Waynesville, Missouri,
he had not been in the
best of health, for several
years. Ron was diabetic
and in the last few years, had under gone 2 kidney
transplants, a pancreas transplant and quadruple
bypass surgery. Through it all, he kept a sense of
humor saying only, “Well, would you believe it? I have
another lease on life.”
Having come to San Diego from Phoenix, AZ, where
he was an educator at Arizona State University, Ron
fell in love with San Diego and the yacht business.
Ron was the co-founder, along with his dear friend,
Dan Peter, of Cabrillo Yacht Sales, located on Harbor
PAGE 6
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Drive, at Sun Harbor Marina, in San Diego, which Dan
continues to operate. Together, they built a successful
yacht dealership and brokerage on the premise of
absolute dedication to customer satisfaction and the
encouragement of long term client relationships.
In recent years, Ron had turned some of his
professional attention to real estate, becoming a
leading salesman of residential property in the Point
Loma area of San Diego.Through it all, he never lost
interest in the marine community and the yacht
brokerage business. He loved selling. With Ron, it
was an art. He was a student of sales techniques and
loved “the art of the close.”
He leaves behind a brother, 2 sisters and numerous
nieces and nephews, all of whom live in the midwest. As for San Diego, he leaves behind MANY,
MANY friends and loved ones who shall miss him,
as we would a brother.
Services will be held by Reverend John Paul Powell at
Point Loma Community Presbyterian Church , 2128
Chatsworth Blvd in Pt Loma @ 1:00 PM June 10th.
Please make any memorial donations to: The
American Diabetes Association.

California Yacht Brokers Association • May-July 2009
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On the Waterfront

Jack Buckley has relinquished his position at Farallone
Yachts San Diego and has reestablished his yacht
brokerage brand of Southern California Yacht Sales.
Since 1999 Jack has helped many yacht purchases
come together and through his companies has given
many successful salesmen their start in this business.
Jack has many loyal boat owners and listings and will
now concentrate on the essence of the yacht brokerage business, bringing sellers and buyers together.
Jack will be keeping his eye out for a comfortable,
centralized office in San Diego and would be willing
to talk with other individual brokers who might be
interested in sharing a well located office.

Wednesday, April 29, 2009
Rick Weisenberger, Sales Broker
San Diego, CA… Northrop and Johnson Luxury Collection is happy to announce the addition of sales
broker, Rick Weisenberger to the San Diego office.
With over 35 years in the yachting industry, Rick is a
familiar face on the docks and is well-respected for
his knowledge, work ethic and attention to detail in
every project and transaction.
A Southern California
native, Rick spent his
early years in competitive sailing, yacht delivery, marine hardware
distribution as well as
yacht repair and rigging. During this time,
he earned a degree
in English at Cal State
Long Beach with additional graduate studies
at UCLA. Ultimately, he
managed one of the
region’s largest yacht
commissioning departments before moving into new
boat sales and brokerage in 1985. He has also been
licensed as a broker in Florida since 1996. Focusing
on the large yacht market, Rick served as a broker for
Ardell Yacht and Ship during most of the 1990’s and,
most recently, a six year term in the original office of
Fraser Yachts in Newport Beach, CA.
Today, he is a seasoned yacht broker with nearly 25
years of service to his clients. Through several decades, Rick has travelled extensively in Europe and
North America, attending important boat shows and
PAGE 8

California Yacht Brokers Association • May-July 2009

visiting significant shipyards. As a result, he is well
aware of the rapidly changing laws and codes that
affect large yacht pedigree, safety and value.
In recent years, his sales include a 120’ (37m) Christensen in California, a 118’ (36m) Hatteras in Florida
and a 131’ (40m) Hakvoort in Italy; all tri-deck motoryachts. Rick’s formula for success is simple: “Work
hard. Be genuine and truthful. Always put your client’s
interests first. The rest will take care of itself.” Rick
has been married 30 years and resides with his wife
and two children in Orange County, Calif.
Proficient in power and sail, brokerage and new construction, Rick is eager to share his talents with buyers
and sellers alike in the world of high-end yachting.
For further information please contact Stefanie Smith
at +1 954 522 3344 or ssmith@njyachts.com.
About Northrop and Johnson
Northrop and Johnson was founded in 1949 with
a first office serving New York’s Long Island Sound
Yachting Community. They quickly grew to earn the
moniker “Gentlemen Brokers” as a result of conducting business in the “Yankee” tradition of honesty and
integrity. Today Northrop and Johnson is one of the
world’s oldest and most respected brokerages with
offices throughout the United States and Europe.
The Fort Lauderdale and San Diego locations are a
true full service brokerage firm providing yacht sales,
new construction, charter, charter management, and
yacht management. For more information on this and
the many other services offered by the Northrop and
Johnson Luxury Collection in Fort Lauderdale please
visit www.njyachts.com or contact us at +1 954 522
3344, info@njyachts.com.

Denison Yacht Sales Expands with California
Office
Florida-based Denison Yacht Sales Proudly Announces The Opening Of A New Office in Marina del
Rey, California.
FORT LAUDERDALE, FL, USA --- Denison Yacht Sales,
a full-service yacht brokerage and charter firm based
in Fort Lauderdale, Florida, has opened a new office
on the U.S. West Coast. Located in the Los Angeles
area on the waterfront in Marina del Rey, California, amid more than 5,000 boat slips, the new office
provides Denison’s full range of services.

Positioning for Growth
“We are delighted to be expanding our sales and
charter business to California and the West Coast.
This is a great opportunity for us to work more
closely with a significant portion of our client base
and to continue to grow the base of knowledge and
talent associated with Denison Yacht Sales,” said
Bob Denison, President of Denison Yacht Sales.

Finance
your dream
through our
well-charted
waters

The new location is part of an overall strategy to
position the company for greater market share as
the economy begins to emerge from the current
downturn. “I see good potential for medium- and
long-term growth in the yacht brokerage industry
for those who can embrace change and shed old
ways of doing business,” said Denison.
On the Waterfront
The office is located in the scenic Fisherman’s Village section of Marina Del Rey – a replica of a New
England seaport and fishing town with beautiful
marina views, great restaurants and shops and a sea
of boat slips, all within walking distance. “It’s great
to be greeted by pelicans in the morning and hear
sea lions in the distance,” said Denison. “We could
have put our office anywhere, but our team and our
clients are really passionate about the sea, and this
location speaks to that passion.”
A West Coast Team of Five Brokers
The Marina Del Rey office includes five licensed and
bonded brokers: Nereus Dastur, Bob Leslie, Gordon
Passey, Bill Peterson and Paul Swanlund. “We have
a very strong team in place, with extensive experience and contacts throughout the West Coast,” said
Denison.
Contact information for Denison Yacht Sales California is:
13755 D Fiji Way, Marina del Rey, CA 90292
Phone: 310-821-5883; Fax: 310-694-8035
About Denison Yacht Sales
Denison Yacht Sales is a full-service yacht brokerage and charter firm with offices in Fort Lauderdale,
Florida and Marina Del Rey, California. The firm is
owned by Bob Denison, part of the Denison family
legacy in yachting that has included yacht building,
brokerage, marina development and waterfront realty for nearly 80 years. Denison Yacht Sales is the
exclusive representative for Selene Ocean Trawlers
in the Southeastern United States and the Caribbean. For more information visit www.denisonyachtsales.com.

Seacoast Marine Finance offers more than
the best rates, extraordinary expertise and
a streamlined loan process. You can rest
assured that your application is being
handled by professionals who value your
privacy and confidentiality. Don’t drift
into uncharted waters for assistance.
Navigate to Seacoast Marine Finance,
the premier haven for yacht buyers,
dealers and brokers.
Call for your complimentary quote today.
Florida toll-free

|

California toll-free
Seattle

|

877-916-2326
|

800-233-6542

206-784-7773

www.seacoastmarinefinance.net
A division of Seacoast National Bank.
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Attention all interested
Yacht Brokers and Salespersons:

CERTIFIED
PROFESSIONAL
YACHT BROKER (CPYB)
~ STUDY SESSION AND TESTING ~
Contact Lon Bubeck, Nick Friedman
or Dick Angel for next
study session & exam.
The CYBA is conducting a study session, immediately followed
by the examination, for all those interested in becoming Certified
Professional Yacht Brokers. This will be our first available session,
in response to the great interest in this worthy program.
If you have a desire to take your business and personal
accomplishment up to the next level, you owe it to yourself and
your clients to earn the CPYB designation. Join a growing number
of the best and brightest brokers nationwide in increasing your
knowledge, professionalism, and ethical standards as they relate
to your chosen profession.
For complete information, including study materials, applications,
and required qualifications, please visit the National Yacht Broker
Certification website at www.cpyb.net. There you will find all the
forms you need in a downloadable format.

Attitude Is Everything
There once was a woman who woke up one morning, looked in the mirror, and noticed she had only
three hairs on her head. “Well,” she said, “I think
I’ll braid my hair today.” So she did and she had a
wonderful day.
The next day she woke up, looked in the mirror
and saw that she had only two hairs on her head.
“Hmmm,” she said, “I think I’ll part my hair down
the middle today.” So she did and she had a grand
day.
The next day she woke up, looked in the mirror and
noticed that she had only one hair on her head.
“Well,” she said, “Today I’m going to wear my hair in
a pony tail.” So she did and she had a fun, fun day.
The next day she woke up, looked in the mirror and
noticed that there wasn’t a single hair on her head.
“YEA!” she exclaimed, “I don’t have to fix my hair
today!” Attitude is everything. Be kinder than necessary, for everyone you meet is fighting some kind
of battle. Live simply, Love generously, Care deeply,
Speak kindly…
Life isn’t about waiting for the storm to pass… It’s
about learning to dance in the rain!  

If you have any questions, please contact one
of the CYBA’s Members on the Certification
Advisory Council:
Lon Bubeck, CPYB
Flying Cloud Yachts, Long Beach
562-594-9716
lonbubeck@verizon.net
Nick Friedman
San Pedro Yacht Sales
310-547-4258
yachtbroker@pacbell.net
Dick Angel
MarineMax of California
510-535-6160
dickangel1@aol.com
You may also respond to cpyb@cyba.info or contact any CYBA
Board Member. The National Yacht Broker Certification office
needs time to process your application and to perform your
background check.
Brokers wishing to attend the study session, but who are not
testing, are welcome. However you must reserve a space! Seating
is limited!
NOTE: This session is for CYBA Members only. If you are not
yet a Member, and would like to join, contact the CYBA office
immediately @ 800-875-2922.
PAGE 10
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First American Vessel Title

A Division of
First American Transportation Title Insurance Company
NYSE:FAF

Protection for your marine transactions
through Vessel Title Insurance
510 Bienville Street
New Orleans, Louisiana 70130
800.247.4035 Fax: 800.648.5021
www.firstam.com/transportation

A C o mpany I n M o t i o n
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CYBA Board Meeting 5/6/09
VENUE: MEGA MEETING.

crosshairs).

CALL TO ORDER: President Jack Buckley called the meeting
to order at 10:00 PM.

SOCIAL/PUBLICITY: Guy Newmark
Possible location suggested at the Newport Beach Yacht
Club at a rate of $50.00 to $75.00 per person. Date to be
01/23/10.

ATTENDING DIRECTORS:
Jack Buckley, President
Leonard Lee, 2nd Vice President
Nick Freidman, Past President
Dick Angel, Treasurer
Tom Trainor, Secretary
Marc Bay, Director
James H. Johnson, Director
Tom Russell, Legal Advisor
Miquel Corelli, 1st Vice President
Absent:
Dean A. West, Director
ALSO IN ATTENDANCE:
Bob Gorman, Executive Director
Morie Kirk, Bob Leslie, Guy Newmark, Lon Bubeck, Dennis
Moran
GUESTS:
Mindy Benard, Scott Financial
Sylvia Holmquist, DBW
Jay Bernstein
PRESENTATIONS: None.
MINUTES: The Minutes of the meeting of 04/02/09 were
approved (Motion Jim Johnson & Miquel Corelli 2nd).
FINANCIAL REPORT: Bob Gorman & Dick Angel
Financial Report motion to accept made by Nick Friedman/
2nd Jim Johnson motion passed.
CORRESPONDENCE: None.
LEGAL & IYC: Tom Russell.
Legal Seminar speakers and schedule were announced.
The Seminar is scheduled for 06/03/09 at Bahia Corinthian
Yacht Club. They are:
IYC: No report.
FINANCIAL: Dick Angel
Discussed in Financial Report.
ARBITRATION: Dennis Moran
Two remaining actions finishing up final details.
LEGISLATION: Dick Angel, Bob Leslie, and Tom Trainor
DBW Legislative Meeting scheduled for 05/14/09 at the
Capitol. Everyone is urged to attend as a show of strength
to block the
move
of DBW
to Parks and
Recreation
The
Wharf
at America’s
Cup
Harbor (Meeting
Cancelled 05/13/09 but DBW still in the Governors
PAGE 12
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MEMBERSHIP COMMITTEE: Marc Bay, Jack Buckley, Guy
Newmark
Discussion took place concerning lack of payment of dues
by Master, Associates as well as Affiliates and Actives.
A motion was made by Marc Bay to send final notice by
e-mail to request payment of dues to Master members and
notify the individuals that if payment was not received by
05/18/09, access to the CYBA forms would be turned off.
The motion was seconded by Nick Friedman and passed
by the Board.
FORMS COMMITTEE: Nick Friedman, Marc Bay, Miquel
Corelli, Dick Angel & Bob Gorman
There was a discussion about electronic signatures and
it was decided that they are legal but Sylvia Holmquist
reminded us to get wet signatures as backup.
ETHICS: Dean West
No Report.
INTERNET AND MEDIA: Jack Buckley, Lon Bubeck
Board Members are reminded to get Bio’s and pictures
to Jack.
Leonard Lee, Marc Bay, Dean West, Bob Gorman
Everyone has access to the Mega-meeting, contact Jack
for details.
Jack demonstrated online Presentations and changes.
NEWSLETTER: Jim Johnson
Discussion was started concerning the savings of e-mailing
the Newsletter versus mailing. This item is still considered
ongoing through 12/31/09.
If you have time sensitive materials please make Jim aware
of the timeframe.
Jim needs additional input for the “Along the Waterfront”
section.
CPYB/CAC: Lon Bubeck, Nick Freidman, and Dick Angel
No report.
LEGAL SEMINAR: Wayne Rogers
Discussed by Tom Russell. Date: 06/03/09.
SPONSORSHIP: Jack Buckley
Discussion to investigate hiring a fee based marketing
on next page)
person to increase performance relative (cont.
to sponsorships.

CYBA Board Meeting… (cont. from pg. 12)
No decision was made.
COMMUNITY OUTREACH: Marc Bay
Mindy reported that T-Shirts for the Walk are still at the artist.
Garage sale netted $414.00. She needs more walkers.
UNFINISHED BUSINESS: Send past due notices and bills to
Associate, Active, and Affiliate members.
NEW BUSINESS: None.

NEXT MEETING: 06/02/09 Hyatt Regency Newport in the
evening.
Meeting Adjourned at noon by President Jack Buckley
(Motion Marc Bay &Nick Friedman 2nd).
Respectfully recorded and submitted by
Tom Trainor,
Secretary CYBA

CYBA Board Meeting 6/2/09
VENUE: Hyatt Newport Beach.
CALL TO ORDER: President Jack Buckley called the meeting
to order at 6:13 PM.
ATTENDING DIRECTORS:
Jack Buckley, President
Nick Freidman, Past President
Dick Angel, Treasurer
Tom Trainor, Secretary
Tom Russell, Legal Advisor
Dean A. West, Director
ABSENT:
Miquel Corelli, 1st Vice President

Marc Bay, Director
James H. Johnson, Director
Leonard Lee, 2nd Vice President
ALSO IN ATTENDANCE:
Bob Gorman, Executive Director
Morie Kirk, Bob Leslie
GUESTS: Gina Ebling, DBW.
PRESENTATIONS: None.
MINUTES: The Minutes of the meeting of 05/06/09 were
approved (Motion Dick Angel & 2nd Nick Friedman.
(cont. on next page)
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CYBA Board Meeting… (cont. from pg. 13)
LEGAL & IYC: Tom Russell
Seminar set for 06/03/09.
Committee to continue moving forward with Bylaw revision
project.

info to Master Members’ sites.

For August Meeting there will be discussion and vote
concerning the delisting of non-current members and
subsequent reporting to DBW.

CPYB/CAC: Lon Bubeck, Nick Freidman, and Dick Angel
CPYB Meeting next month.

NEWSLETTER: Jim Johnson
No Report.

FINANCIAL: Bob Gorman
Report given by Bob Gorman and Motion to accept by Nick
Friedman & 2nd by Dean West Motion passed.

LEGAL SEMINAR: Wayne Rogers
Plaque to be presented to Wayne Rogers at the seminar
tomorrow for his outstanding contribution to the Legal
Seminars.

ARBITRATION: Dennis Moran
No Report.

SPONSORSHIP: Wayne Rogers
No Report.

LEGISLATION: Dick Angel, Bob Leslie, and Tom Trainor
Dick Angel will have a report to be presented at the Law
Seminar with updates on DBW.

COMMUNITY OUTREACH: Marc Bay
No Report.

SOCIAL/PUBLICITY: Guy Newmark
Another possible venue for Annual Dinner, Balboa Yacht
Club.
MEMBERSHIP COMMITTEE: Marc Bay, Jack Buckley, Guy
Newmark
John Bohne & Bill Forsythe 2 new members were approved
as Active Master Members (Motion by Nick Friedman 2nd
by Dick Angel).
Jack Buckley will write a procedure for the membership
approval process to be discussed in July.
FORMS COMMITTEE: Nick Friedman, Marc Bay, Miquel
Corelli, Dick Angel & Bob Gorman
There are several issues with the forms and the technical
group is working on correcting them ASAP.

UNFINISHED BUSINESS:
2nd Request:
Board Members are reminded to get Bio’s and pictures
to Jack.
Leonard Lee, Marc Bay, Dean West, Bob Gorman
NEW BUSINESS: Discussion concerning attendance
by Board members was discussed and everyone was
reminded that missing 3 meeting jeopardizes their Board
Member status.
Dean West suggested that we write Job Descriptions for
Committee’s and the President. Discussion to be continued
in July.
Jack Buckley suggested that we do a “Bring a Broker”
to a Board Meeting sometime this fall to promote new
members. Idea to be discussed next meeting.

ETHICS: Dean West
The new Ethics committee consists of: Dean West,
Chairman, Morrie Kirk, Dick Angel, Lon Bubeck, Jim
Johnson, & Marc Bay.

Discussion was introduced to approach Sun Road in San
Diego about possible partnership opportunities for the
Winter Boat Show in San Diego. Idea to be discussed next
meeting.

Dean to look into a procedure on what action should be
taken when we have members who should no longer be
members due to Ethics issues.

NEXT MEETING: Mega Meeting 07/01/09 10:00 AM.

Jack Buckley will write a procedure for the membership
approval process to be discussed in July.
INTERNET AND MEDIA: Lon Bubeck, Jack Buckley
Discussion has been started by Yachtworld to have them
set up a “Members Only” search engine linked from the
CYBA site. Additionally, there is discussion with Yachtworld
to combine a YW University and CYBA forms seminar. More
discussion to follow.
A suggestion was made to have a link from www.CYBA.
PAGE 14
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Meeting Adjourned at 8:55 PM by President Jack Buckley
(Motion Dean West 2nd Nick Friedman).
Respectfully recorded and submitted by
Tom Trainor,
Secretary CYBA

Visit Our Website
www.cyba.info

CYBA Board Meeting 7/1/09
VENUE: MEGA MEETING.
CALL TO ORDER: President Jack Buckley called the meeting
to order at 9:05 AM.
ATTENDING DIRECTORS:
Jack Buckley, President
Nick Freidman, Past President
Dick Angel, Treasurer
Jim Johnson, Director
Marc Bay, Director
Leonard Lee, 2nd Vice President
Tom Trainor, Secretary
ALSO IN ATTENDANCE:
Bob Leslie
Bob Gorman, Executive Director
Lon Bubeck
ABSENT WERE:
Miquel Corelli
Dean A. West
PRESENTATIONS: Yachtworld
Ian Atkins & Jessica Moffitt.
GUESTS:
Gina Ebling, DBW.

SOCIAL/PUBLICITY: Guy Newmark
No Report.
MEMBERSHIP COMMITTEE: Marc Bay, Jack Buckley, Guy
Newmark
No Report.
FORMS COMMITTEE: Nick Friedman, Marc Bay, Miquel
Corelli, Dick Angel & Bob Gorman
There are still coding issues and the situation is being
addressed. The issue of blank forms for remote use was
addressed and the suggestion to use each persons e-mail
to store what they need seems to be a simple solution. Any
questions, contact Jack Buckley or Bob Gorman.
ETHICS: Dean West
No Report.
INTERNET AND MEDIA: Lon Bubeck, Jack Buckley
No Report.
NEWSLETTER: Jim Johnson
Will be coming out with the completion of the July Board
meeting.
CPYB/CAC: Lon Bubeck, Nick Freidman, and Dick Angel
No Report.

MINUTES: The Minutes of the meeting of 06/02/09 were
approved (Motion Nick Freidman & 2nd Dick Angel).

LEGAL SEMINAR: Wayne Rogers
A suggestion was made to investigate different locations
for future So. Cal. Seminars.

LEGAL: Tom Russell
No Report.

SPONSORSHIP: Wayne Rogers
No Report.

FINANCIAL: Bob Gorman
Report given by Bob Gorman and motion to accept made
by Nick Freidman & 2nd by Tom Trainor.

COMMUNITY OUTREACH: Marc Bay
Per Marc, Mindy is still in need of walkers. Contact her if
you want to participate.

Bob also said the letters about Membership dues sent in
June were working as were the Sponsor letters. This effort
will continue in July as well.

UNFINISHED BUSINESS:
3rd Request:
Board Members are reminded to get Bio’s and pictures
to Jack.
Leonard Lee, Marc Bay, Dean West, Bob Gorman

It was suggested that the Financials breakout the Sponsor
contributions levels to show Annual dues and additional
financial commitments to the various Seminars etc. Bob
will look into this request.
IYC: Nick Freidman
No Report.
ARBITRATION: Dennis Moran
No Report.
LEGISLATION: Dick Angel, Bob Leslie, & Tom Trainor
Dick Angel reported DBW safe for now, but it is not over
yet.

NEW BUSINESS: Jack Buckley to represent CYBA on the
Yachtworld panel with YBAA, FYBA, & NYBA.
NEXT MEETING: Mega Meeting 08/05/09. 10:00 AM.
Meeting Adjourned at 11:26 AM by President Jack
Buckley.
Respectfully recorded and submitted by
Tom Trainor,
Secretary CYBA
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Calendar
July 23-26
		

6th Annual San Diego Yacht & Boat Show
Sheraton Harbor Island – San Diego, CA

July 30th
		

San Diego Broker/Sales Forum – 11:30 am
Fiddlers Green Restaurant – San Diego, CA

August 5th
		

CYBA Board Meeting – 10:00 am
Video Web-Cam Broadcast – Check CYBA.Info

August 27th
		

San Diego Broker/Sales Forum – 11:30 am
Fiddlers Green Restaurant – San Diego, CA

Sept 02
		

CYBA Board Meeting – 10:00 am
Video Web-Cam Broadcast – Check CYBA.Info

Sept 10-13
		

Long Beach Yacht & Boat Show
Shoreline Village – Long Beach, CA

Sept 12-20
		

Northern CA Fall Boat Show
Jack London Square – Port of Oakland, CA

Sept 17-20
		

10th Annual Yachtfest
Shelter Island Marina – San Diego, CA

Sept 24-27
		

Lido Yacht Expo
Lido Village – Newport Beach, CA
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