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NMMA Launches In-Water Venue For Los Angeles Boat Show
The CYBA continued their successful new partnership with the
National Marine Manufacturers
Association by participating in and
helping to promote the recent,
newly invigorated LA Boat Show.
For the first time, the iconic downtown show had an in-water venue
at Burton Chace Park in Marina del
Rey. With a tremendous uptick in
turnout and popular shuttle buses
ferrying show goers between venues, the expanded show revealed
a new synergy for the LA Basin,
as brokers and new boat dealers
at last had a split venue that best
(cont. on page 4)
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Dennis Moran

It is an honor to serve as your
President this year and I appreciate your confidence in handing
the gavel to me.
As I noted in my brief welcome
speech at our Annual Dinner, we
collectively need to step back and
take a hard look at our organization, its goals and the benefits we
offer. Many trade associations are
having a difficult go of it because
they have neglected to adapt to
the needs of their membership.
Those in our industry are having
to work harder to earn the same
income and many are cutting back
expenses, which means we have
to provide value going forward or
we will lose members.
Our new partnership with
NMMA, due to the hard work of
last year’s Board and Officers, is a
good example of providing member value through reduced rates at
their boat shows while for the first
time, generating sorely needed
income for CYBA.
Here are some of our priorities
this year:
1. We are in the process of a
complete update of our website to
make it more user friendly.
2. Inlcuded in the website
revision is a complete overhaul of
our forms (purchase agreements,
listings, etc.), perhaps our most
valuable member benefit, to make

them easier to use incorporating
suggestions from our members.
3. We have already reduced
the Affiliate Membership fee to
encourage more of the vendors,
to whom we give business, to
become partners with the CYBA.
4. Establish new lower membership fees for salesmen. Our
goal is to eliminate any excuse
a salesman, who is working at a
member brokerage, might have
for not wanting to be a part of our
association.
5. Update our Annual Legal
Seminar agenda to make it a
“must attend” event.
We have chosen this very
unique industry to make our living
because we have a strong connection with the boating lifestyle
and enjoy the people who own
them. We are all in this together
and that is why I would ask all of
you to constantly reach out to any
industry colleagues, including brokers, salesmen and affiliates who
are not already members and let
them know why they should be a
part of the CYBA.
In closing, as I looked down
the list of this year’s Board, it
struck me this is perhaps the best
“brain trust” we’ve had in a while.
I’m looking forward to their able
assistance in making our association stronger.

Executive Director
Don Abbott
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Senior Advisor
Tom Russell
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2013 Board of Directors From Left to Right: Jim Johnson, Nick Friedman, J.R. Means, Dennis Moran, Don
Abbott, Ron Gullan, Tom Trainor, Chris Simpson & Dean West (absent Ryan Eastman).
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Advantage Of Having Broker
Representation
I’ve been boating for many years and am quite
knowledgeable about boats. What’s the advantage of
having a broker represent me with my next purchase?
It seems like I could save money shopping for myself.
Like many professions, there is no shortage of
yacht salespeople who whould like to have your
business. Granted, not all salespersons or Brokers
have extensive boating knowledge, years of experience, and sterling reputations. Fortunately, there are
also many true professionals who can provide you a
wealth of knowledgeable and valuable advice, every
step of the way. Regardless of your strong boating
background… if you don’t go through the “buying
process” on a regular basis, it makes sense to work
with someone who does.
To keep things going smoothly, the guidance of
a professional and reputable Broker can make all
the difference in the world. Buying a boat is a major
purchase… probably your largest expenditure, with
the exception of your home. There are overwhelming
types and models of boats to choose from. There are
countless decisions to make, and a lot of money is
at stake. An experienced Broker has been through
this process hundreds of times. All that knowledge
can be put to work for you, to help you make sound,
educated decisions.
Oddly enough, you might appreciate a trusted
Broker’s expertise and guidance even more if something goes wrong, than if things are going right. A
good parallel is an airline flight. You don’t think
twice about your Captain’s skills unless your plane
happens to lose both engines over the Hudson River!
Suddenly that skill really matters. This may not be life
or death, but having a good Broker “at the helm” of
a transaction can only be a good thing for a buyer,
experienced boater or not.
Keep in mid that it’s a rare boat deal when all
goes smoothly from start to finish. There are almost
always some snags in a transaction, especially in
this economy. In fact, it takes very little these days
to hit a deal breaker. The Brokers are the ones that
continuously resolve issues and keep it all together.
That ’s why we Yacht Brokers have jobs. If your job
was that easy, everyone would be doing it.
A good broker will have a sixth sense, to not only
guide you to the right boat, but will also be on the
alert to avoiding potential problems before they even
arise. It’s important to know when to scrutinize facts
and do more investigation; when to persevere; and
sometimes… when to cut and run. A buyer’s choice of
lender, surveyor, or mechanic could also make a big
difference in your experience. A good broker will help
you choose only from the very best sources available.
CYBA Yacht Brokers use special contracts that

Attention all interested
Yacht Brokers and Salespersons:

CERTIFIED
PROFESSIONAL
YACHT BROKER (CPYB)
~ STUDY SESSION AND TESTING ~
Contact Lon Bubeck, Nick Friedman
or Dick Angel for next
study session & exam.
The CYBA is conducting a study session, immediately followed
by the examination, for all those interested in becoming Certified
Professional Yacht Brokers. This will be our first available session
in response to the great interest in this worthy program.
If you have a desire to take your business and personal
accomplishment up to the next level, you owe it to yourself and
your clients to earn the CPYB designation. Join a growing number
of the best and brightest brokers nationwide in increasing your
knowledge, professionalism, and ethical standards as they relate
to your chosen profession.
For complete information, including study materials, applications,
and required qualifications, please visit the National Yacht Broker
Certification website at www.cpyb.net. There you will find all the
forms you need in a downloadable format.

If you have any questions, please contact one
of the CYBA’s Members on the Certification
Advisory Council:
Lon Bubeck, CPYB
Flying Cloud Yachts, Long Beach
562-594-9716
lonbubeck@verizon.net
Nick Friedman
San Pedro Yacht Sales
310-748-5409
yachtbroker@pacbell.net
Dick Angel
MarineMax of California
510-535-6160
dickangel1@aol.com
You may also respond to cpyb@cyba.info or contact any CYBA
Board Member. The National Yacht Broker Certification office
needs time to process your application and to perform your
background check.
Brokers wishing to attend the study session, but who are not
testing, are welcome. However you must reserve a space! Seating
is limited!
NOTE: This session is for CYBA Members only. If you are not
yet a Member, and would like to join, contact the CYBA office
immediately @ 800-875-2922.

(cont. on page 8)
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NMMA Launches… (cont. from pg. 1)
enabled them to seek out, attract,
and serve their clientele.
The Convention Center sported a new, upscale look, plus the
addition of many of the NMMA’s
proven and exciting show attractions. Fleshing out the show were
many of the returning, long-time
exhibitors along with many new
faces, and the footprint of the
show increased by over 50% from
2012. CYBA member in-the-water
exhibitors heralded the new MdR
addition as well, with positive
comments, reports of good traffic,
promising leads and vows to be
back next year with more boats
and a bigger presence.
Management from NMMA
National and NMMA-West offices were on hand to gauge the
response and to quickly observe
the positive response. Show
producers and exhibitors alike
agreed that the incredible talents
and resources of the NMMA, and
their new commitment to California, will reap rewards for years to
come. As the partnership with the
CYBA strengthens and encourages
broker participation, the show will
evolve and flourish in to a boat/
yacht/accessory show fitting for
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such a major metropolitan area.
Comments from some of our
members:
”Great crowds on the docks
Saturday and Sunday. We are
walking away with quite a few
great leads.” Wayne Jones, Selene California
”Double the show for next
year-we’ll be here.” Rick Young,
Silver Seas Yachts
CYBA members exhibiting

California Yacht Brokers Association • January - March 2013

included:
Selene California
Orange Coast Yachts
Mason Yachts
Offshore West
Denison Yacht Sales
Valkyrie
Blue Pacific Boating
Silver Seas
Cruising Yachts, Unltd.
Richard Boland Yachts
Catalina Yacht Anchorage

ALONG THE WATERFRONT

NEWPORT BEACH -- West
Coast Yachts has announced the
addition of Jerry Wheeler to its
yacht sales team.
“Wheeler brings with him a
wealth of knowledge that he has
gained over the last 15 years as
one of the top Carver Yachts sales
agents,” an official statement from
the company said. “Jerry’s clients
enjoy knowing that he will be there
for them every step of the way during the buying or selling process
-- and every day in between.“
Founded in 2001, West Coast
Yachts is a dealer for new Parker
and Pursuit sportfishing boats, is
a key dealer for Yamaha outboard
engines and offers a full range of

yacht brokerage services.
West Coast Yachts is located at

2600 Newport Blvd., Suite 122, in
Newport Beach.

What A Difference A Day Makes?
By: Bill Krauss
The legislative deadline for
bill introduction has just passed
(February 22) and our representatives have determined that we
need 2,189 new laws. Of these
2,189 proposed new laws, 784
were introduced on the last possible day…what a difference a
day makes!
I had the “good fortune” of
reviewing all of these bills and
have identified a few that are of
interest to the boating community.
We generally expect to see bills of
interest every year, but I am continually surprised by the subject
matter that rises to the top. There
are several bills affecting coastal
development, harbor patrol training, copper anti-fouling hull paint,
dredging on “public trust” lands,
and even a bill that could lead
to further regulation of gasoline
containers. The leadership of
your association will be reviewing
these bills with me in the weeks
ahead and I am sure we will, as
is the case most years, engage on
several of them.
In addition to the bills that
are introduced that we identify as
being of interest, sometimes we
“sponsor” legislation that is ben-

eficial to boating. A “sponsored”
bill is a bill in which we act as the
primary advocate for its passage.
This year we were approached
by Senator Ted Lieu, who represents a coastal district in southern
California, to sponsor a bill he
would be authoring to extend the
“surrendered vessel” program.
The surrendered vessel program,
renamed the Vessel Turn-In Program (VTIP) by the Department of
Boating and Waterways (DBW), is
a program that was created by a
bill we originally sponsored several years ago.
For many years, there has
been a problem with abandoned
vessels, and the cost of removing
these vessels from the waterway
has been frustratingly high. The
VTIP program was created to allow vessels that are in danger of
being abandoned to be turned
into a participating local agency
for destruction and disposal. By
getting to the vessel before it is
abandoned, it can be disposed
of for a few hundred dollars,
rather than the many thousands
it takes to recover a vessel from
a waterway. This bill will remove
the “sunset” date on the program,
extending it in perpetuity.

In addition to the usual flood
of legislation, we will be working
on the implementation of the
merger of DBW into the Department of Parks and Recreation
(DPR). Last year, after decades of
trying against our objections, the
Administration was finally successful in their efforts to merge DBW
with DPR. Now, the functions of
DBW will need to be joined with
DPR, and we will be working to
ensure that the integrity of the
boating programs remain intact.
We will also be working to ensure the Boating and Waterways
Commission, which we were able
to preserve last year during the
debate on the merger, functions
in a manner that reflects the increased authority it was given in
the enabling legislation.
As usual, it is another year full
of legislation and issues associated with DBW that will command
much of our time. However, we
must also look at our priorities
in the larger context of statewide
politics, which can affect our interests. The good news is the State is
in better shape financially than it
had been in past years. During the
depths of the recession, the State
(cont. on page 7)
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In Memoriam

Janet Louise Harr

B

7/27/1955 – 1/21/2013

arely into the new year of
2013 and the Yachtsman
family is sad to report that
we lost one of our own. Janet Harr
was more than a Recreation Publications employee, she was family. Having worked for Recreation
Publications since 1994, Janet
held many positions along the way,
eventually becoming the main office Gatekeeper – she really held
all the keys.
Janet came onboard as an Administrative Assistant and quickly
moved to become the Advertising
Coordinator for Yachts for Sale
and Bay & Delta Yachtsman magazines. Over the years Janet was in
close contact with pretty much everyone in regards to both publications and day-to-day operations at
Recreation Publications. She eventually came to be in charge of accounting and performed the duties
as Office Manager.
Janet was born in Antioch,
CA., and in 1976 gave birth to her
daughter Tami. Janet worked at
DuPont in Antioch and then with
John Bagley at Bagley Boat Works.
Many in the marine industry
came to know Janet at that time
as Bagley Boat Works was located
at the Lauritzen Yacht Harbor at
the foot of the Antioch Bridge. The
building there remains; although,
Chris Lauritzen has new tenants
as Bagley Boat Works, of course, is
no longer in business.

PAGE 6

Our very own George Avery
was responsible for Janet coming
to Recreation Publications. He had
given the heads up to Don Abbott
that he may know of someone to
fill a position Don was looking for
at that time in 1994. One meeting
later and Janet was hired. Upon
her interview, once all was settled,
Janet had asked when she could
start. Now keep in mind she and

her family had not even gotten settled in to their new place in Reno
yet. The reply Don gave was, Right
Now! He gave in a little and actually gave her a few days to get settled, but it was shortly thereafter
when she started.
On Saturday, Feb. 2, 2013, Janet’s family and friends celebrated
her life at Discovery Fellowship in
Reno. The ceremony was very nice
and some traveled up from California to join in their remembrance
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of Janet. If not already known to
all there, many learned of Janet’s
dedication to her family and work,
as well as her compassion toward
the many animals that she called
family. Her wishes were expressed
by family that in lieu of flowers a
donation be made to the Nevada
Humane Society in her name.
Janet is survived by her husband Terry Harr, daughter Tami
and son-in-law Chris Moro, her
parents Gus and Lil Wilson, mother-in-law Betty Harr, brother Dennis Schwitters and nephew Neil
Schwitters.
Long ago on a flight to go to a
family member’s memorial and feeling overwhelmed by grief, a complete stranger sitting next to me
gave me these words which I will remember always. Losing a loved one
can compare to dropping off someone you care about at the airport;
once you say your goodbyes and
they are out of sight you will feel
lonely and experience sadness. Always remember that as sad as you
are, that once that person arrives to
his or her final destination there is
someone there just as happy to be
reunited. Cherish the love, friendship and memories and feel happy
for those once reunited again.
We will surely miss you, Janet,
and will be forever grateful that
we were a part of your life and you
ours.
Ty Mellott

Difference A Day Makes… (cont. from pg. 5)
faced budget shortfalls of up to $26 billion. Now,
the proposed budget for 2013/2014 is considered
generally balanced.
I use the word “generally” because the cash
windfall that we saw in the beginning of the year that
helped balance the budget has been determined to
be early tax payments in anticipation of changes in
the tax law. It is feared that this “windfall” is not real
after all and receipts from the tax season could be
down sharply, resulting in renewed challenges for the
budget. We will continue, as usual, to keep an eye on
the budget process and watch for any attempts to go
after the boaters’ money to make up the difference.
Legislation, DBW and state budget issues, are
much like we have seen in the past years. The “wild
card” that could factor into the debate, and cause us
challenges as the year progresses, is a vastly different political dynamic. For the first time since 1933,
both houses of the Legislature are controlled by a
supermajority of the same party. We also have a Governor from the same party as the supermajorities. This
could possibly be a recipe for radical changes in the
tax laws (read tax increases), because the California
Constitution requires a supermajority to pass a tax. In
the past, tax increases have been prevented because
Republican votes were always needed, and they tend
to not vote for increased revenues.
While this is a possibility, significant t tax increases
are unlikely, for a variety of reasons. Chief among
them is that many Democrats who won in the last

election prevailed in very close contests in moderate
districts. Those members will be very reluctant to vote
for new taxes. Secondly, with a new “open” primary
system, meaning a sitting member can be challenged
in the primary and general election from someone
of their own party, voting for new taxes can be an
invitation for these intra-party challenges.
Rather than a frontal assault on new taxes, we
are more likely to see workarounds to allow local
governments and other agencies more freedom to
raise local taxes or fees, thereby taking the political
heat of the Legislature when such new revenues are
sought.
Adding to the political mix are 39 new members,
with three current vacancies that will also be filled
with newcomers. New members bring with them
fresh ideas and those in the majority will be looking
for opportunities to make major moves, given the
new power of a supermajority.
Watching out for what we may face is not limited
to reviewing the bills that are introduced. As bills
move through the process they can be amended at
almost any time with new and potentially troubling
language. It is also tradition to create a slew of bills
as part of the budget process later in the year, and
these measures can include taxes, fees, and various
policy changes, all amended within days of each other
just as the budget is being finalized.
Another year… another set of challenges… another set of opportunities…

Editor’s Notes
This being the first newsletter for 2013 I wanted
to wish each and every one of you from the sales
side and affiliate sector a most successful year. Yes
you are stuck with me yet another year as the Editor,
although I think I will have some help this year to try
and improve the content of the newsletter, as always
I look to you for your input and welcome any suggestions that any of you might have – so please feel
free to call or email me anytime. The 2013 Board is
seated and we welcome back a Past President and
longtime member of the association JR Means from
Bayport Yachts in Newport Beach, joining him and
new to the board is Ryan Eastman of West Coast
Marine also located in Newport Beach along with
Chris Simpson of Simpson Yacht Sales of Discovery
Bay. The Board has a great deal on its plate for 2013
and we are looking forward to growing and making
this association one that you will be proud to be a
member of and to enhancing the benefits of your
membership.
It is with a very heavy heart that we say goodbye to one of our own. Many of you who have been
around for a while have had the pleasure of working with Janet Harr with Recreation Publications – I

know I have, as she and I have worked together for
over 10 years doing the CYBA newsletter. Janet was
without a doubt the driving force that insured things
ran smoothly at that office since her arrival. Janet’s
passing will certainly leave a large void in our community but never forgotten. The California Yacht Brokers
Association extends our sincere condolences to her
immediate family and her second family at Recreation Publications for their loss. Please take time to
read the Memorial in this issue – a great tribute to a
wonderful person.
Southern California has had a couple prominent
boat shows which has given us some insight as to
how 2013 is shaping up. From the comments and
some actual sales data from these shows it would
appear there is cause for optimism in the yachting
market. Boat Shows in general have always been
a great opportunity for brokers and dealers to get
in front of a captive audience who have already
expressed their interest in boating by coming to the
show. I have said this before but I believe it bears
repeating that it is important to make the most of
these opportunities and really prepare yourself and
(cont. on page 9)
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An Excerpt From The Simple Truths Of Service
by Ken Blanchard and Barbara Glanz
No one can make you serve customers well.
That’s because great service is a choice. Years ago,
my friend, Harvey Mackay, told me a wonderful story
about a cab driver that proved this point. He was
waiting in line for a ride at the airport. When a cab
pulled up, the first thing Harvey noticed was that the
taxi was polished to a bright shine. Smartly dressed
in a white shirt, black tie, and freshly pressed black
slacks, the cab driver jumped out and rounded the
car to open the back passenger door for Harvey. He
handed my friend a laminated card and said: “I’m
Wally, your driver. While I’m loading your bags in the
trunk, I’d like you to read my mission statement.”
Taken aback, Harvey read the card. It said:
Wally’s Mission Statement:
To get my customers to their destination in the quickest,
safest, and cheapest way possible in a friendly environment.
This blew Harvey away. Especially when he noticed that the inside of the cab matched the outside.
Spotlessly clean!
As he slid behind the wheel, Wally said, “Would
you like a cup of coffee? I have a thermos of regular
and one of decaf.”
My friend said jokingly, “No, I’d prefer a soft drink.”
Wally smiled and said, “No problem. I have a cooler up
front with regular and Diet Coke, water and orange juice.”
Almost stuttering, Harvey said, “I’ll take a Diet Coke”
Handing him his drink, Wally said, “If you’d like something to read, I have The Wall Street Journal, Time,
Sports Illustrated and USA Today.“
As they were pulling away, Wally handed my friend
another laminated card. “These are the stations I get and
the music they play, if you’d like to listen to the radio.”
As if that weren’t enough, Wally told Harvey that he
had the air conditioning on and asked if the temperature was comfortable for him. Then he advised Harvey
of the best route to his destination for that time of
the day. He also let him know that he’d be happy
to chat and tell him about some of the sights, or, if
Harvey preferred, to leave him with his own thoughts.
“Tell me, Wally,” my amazed friend asked the
driver, “have you always served customers like this?”
Wally smiled into the rear view mirror. “No, not
always. In fact, it’s only been in the last two years.
My first five years driving, I spent most of my time
complaining like all the rest of the cabbies do. Then I
heard the personal growth guru, Wayne Dyer, on the
radio one day. He had just written a book called You’ll
See It When You Believe It. Dyer said that if you get
up in the morning expecting to have a bad day, you’ll
rarely disappoint yourself. He said, ‘Stop complaining!
Differentiate yourself from your competition. Don’t
be a duck. Be an eagle. Ducks quack and complain.
Eagles soar above the crowd.’
“That hit me right between the eyes,” said Wally.
“Dyer was really talking about me. I was always
quacking and complaining, so I decided to change
PAGE 8
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my attitude and become an eagle. I looked around at
the other cabs and their drivers. The cabs were dirty,
the drivers were unfriendly, and the customers were
unhappy. So I decided to make some changes. I put
in a few at a time. When my customers responded
well, I did more.”
“I take it this has paid off for you,” Harvey said.
“It sure had,” Wally replied. “My first year as an eagle, I
doubled my income from the previous year. This year
I’ll probably quadruple it. You were lucky to get me
today. I don’t sit at cabstands anymore. My customers
call me for appointments on my cell phone or leave
a message on my answering machine. If I can’t pick
them up myself, I get a reliable cabbie friend to do
it and I take a piece of the action.”
Wally was phenomenal. He was running a limo
service out of a Yellow Cab. I’ve probably told that
story to more than fifty cab drivers over the years, and
only two took the idea and ran with it. Whenever I go
to their cities, I give them a call. The rest of the drivers
quacked like ducks and told me all the reasons they
couldn’t do any of what I was suggesting.
Johnny the Bagger and Wally the Cab Driver made
a different choice. They decided to stop quacking like
ducks and start soaring like eagles. How about you?

Broker Representation… (cont. from pg. 3)
have been revised and fine-tuned by Maritime attorneys over many years. In addition to covering
the basics, they fairly address the most common
complications up front, to help avoid problems or
misunderstandings down the line… things you may
have never even thought about. These contracts
provide the best protection for all parties involved.
Lastly, the Seller pays the brokerage commission,
which is split between the Brokers. It costs a buyer
no more to have their own Broker represent them.
Whether buying or selling, you will be more comfortable knowing that your trusted Broker is there,
helping you make sound decisions before, during,
and after the sale.
Bob Sherman, Yachtsource

SAVE THE DATE!
Announcing the 16th Annual
California Yacht Brokers Association
“Yacht Sales & The Law” Legal Seminar

Thursday, June 6, 2013

Southwestern Yacht Club, San Diego, CA
All New Subject Matter

Editor’s Notes… (cont. from pg. 7)
your staff from the positive attitude to the best possible presentation you can put on, because you only
have one opportunity to make a good first impression – make it count.
The CYBA has set the date for the Yacht Sales and
the Law Annual Legal Seminar for Thursday June 6,
2013 in San Diego at the Southwestern Yacht Club.
I cannot urge you strongly enough to set aside this
date to better educate yourself and improve your
skills in the trade that you have chosen as a career.
I remember a lecturer make a comment that has
stayed with me for a very longtime: “If you are not
consistently doing something to improve yourself –
then you are certainly beginning to fall behind your
competition!” Don’t let complacency lure you into a
false sense that you know all you need to know in
doing this job – it will enviably come back to haunt
you. This is a great opportunity to hear from several
experts on what you should and should not be doing and how you as a professional you can provide
a better service to your clients.
The “ALONG THE WATERFRONT” section in the
newsletter is getting great response. Remember this
is a great way for your company to get the word out
on changes at your office whether it is new personnel,
new product-line, or even a new or relocated office.
These are all newsworthy topics, and I hope you will
take a moment of your time and allow your newsletter to work for you – please submit articles to me via
email at jim@chuckhoveyyachts.com. I ask that you
try and keep the article to a couple paragraphs if at
all possible. Thank you.
Respectfully,
James H. Johnson
Editor

Visit Our
Website
www.cyba.info

Call your Finance
Specialist Today!
949-363-0483
ScottLoans.com

®
YFS

www.yachtsforsale.com

POWER & SAIL
Celebrating 25 Years

GET YOUR LISTINGS out
to your potential buyers
in print…
®

®
YFS

www.yachtsforsale.com

®
YFS

YFS

www.yachtsforsale.com

www.yachtsforsale.com

POWER & SAIL

POWER & SAIL

POWER & SAIL

February 2012 • VOL. 24.9
Celebrating 24 Years

April 2012 • VOL. 24.11
Celebrating 24 Years

June 2012 • VOL. 25.1
Celebrating 25 Years

63’ Sea Ray 630 Super Sun Sport 1992

63’ Hatteras Raised Pilothouse Motoryacht 2001

Available at Richard Boland Yachts
Alameda - (510) 521-6213
www.richardbolandyachts.com

Offered by Bay Yachts, Inc.
San Diego Office - (619) 474-5500
www.bayyachts.com

2012 90’ Ocean Alexander Motoryacht
Offered by Ocean Alexander & Tiara Yachts
Newport Beach, CA - (949) 515-7700
Seattle, WA - (206) 344-8566
www.oceanalexander.com
www.tiarayachtsofseattle.com
Sponsored by Oversea Insurance Agency, Inc.

San Diego Sunroad
Marina Boat Show

Sunroad Resort Marina
San Diego, CA
January 26-29, 2012
www.bigbayboatshow.com

56th Los Angeles
Boat Show

L.A. Convention Center,
South Hall, Los Angeles, CA
February 9-12, 2012
LosAngelesBoatShow.com

Northern California
Boat Fest

Marina Village Yacht Harbor
Alameda, CA
March 1-4, 2012
BoatFestival.blogspot.com

Pacific Powerboat Expo

April 12-15, 2012 - Jack London Square
Port of Oakland, CA
www.ncma.com

39th Annual Newport Boat Show
April 19-22, 2012 - Lido Marina Village
Newport Beach, CA
www.newportinwaterboatshow.com

12th Annual Dana Point Harbor
Boat Show
Dana Point Harbor, CA
May 31-June 3, 2012
www.danaboatshow.com

Orange County Boat & RV Festival
Newport Beach at the Dunes Resort
Newport Beach, CA
June 14-17, 2012
www.orangecountyboatshow.com

And Online!

Dona Jenkins
Maritime Document Service, Inc.
U.S. Coast Guard Documentation | CA State Registration
Mexican Fishing Licenses | Crew Lists
1050 Rosecrans St., Suite 3, San Diego, CA 92106
(619) 223-2279 u Fax (619) 223-1002
info@donajenkins.com | www.donajenkins.com
Active Member

Contact Sharon @ 800-878-7886 or sharon@yachtsforsale.com
for advertising rates and information.
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Supreme Court Buoys Owners Of
Houseboats In Eviction Case

Yacht Path International Facing
Litany of Problems

Justices clarify admiralty law: a house is a house
even if it floats
Robert Barnes, WASHINGTON POST, Originally published January 16, 2013
WASHINGTON — Not everything that floats is a
boat, the Supreme Court ruled Tuesday, even if it’s
docked at a marina.
Case in point: Fane Lozman’s approximately
60-by-12-foot floating two-story home, which featured
French doors and a staircase but no motor or rudder.
The city of Riviera Beach, Fl., trying to evict Lozman, declared it a “vessel” and used federal maritime law to win a judgment against the former Marine. The city bought the floating home when it was
being auctioned off to pay the debt and destroyed it.
Lower federal courts upheld the action, adopting
a broad definition of a vessel that included most any
structure that floats and is capable of transportation.
The Supreme Court, by a 7-2 vote, said that was
wrong in an opinion that reads as though Justice
Stephen G. Breyer had a good time writing it.
“Not every floating structure is a ‘vessel,’ ” he
wrote. “To state the obvious, a wooden washtub, a
plastic dishpan, a swimming platform on pontoons,
a large fishing net, a door taken off its hinges, or
Pinocchio (when inside the whale) are not ‘vessels,’
even if they are ‘artificial contrivances’ capable of
floating, moving under tow, and incidentally carrying even a fair-sized item or two when they do so.”
The test the court came up with, Breyer acknowledged, is general. A floating residence isn’t a
vessel, he said, “unless a reasonable observer, looking to the home’s physical characteristics and activities, would consider it to be designed… for carrying
people or things on water.”
The decision was a victory for Lozman, who has
had a series of run-ins and legal battles with city
officials. But it was also welcome news for commercial establishments that float but are permanently
moored, such as riverside casinos.
The American Gaming Association told the justices in a brief that there are 61 floating casinos in six
states and said they shouldn’t be forced to defend
against lawsuits filed by employees and customers
under federal laws meant to protect seamen. The
establishments are regulated under state laws.
Lozman bought the “floating home” — a “houseboat” as a means of propulsion, Breyer wrote in explaining the difference — in 2002. He had it towed
to several locations, ending up in 2006 in the Riviera Beach city marina. After unsuccessfully trying
to evict Lozman under state laws, the city made its
move under admiralty law. A federal district judge
and then the U.S. Court of Appeals for the 11th Circuit agreed with the city that the home was covered

Reports have reached The CYBA News that
vessel shipping company Yacht Path International
is facing significant legal challenges as a result of
allegedly accepting monies for the transportation
of yachts, then failing to arrange the transportation.
Additionally, it is alleged that Yacht Path has not been
paying some of the ship owners who have been
contracted with to transport client yachts.
Vessels aboard contracted Yacht Path ships have
reportedly been arrested in Fort Lauderdale, Miami,
and Vancouver, British Columbia for non-payment
of freight charges. Yacht Path has been contacted by
The CYBA News for comment, but as of press time
had not yet responded.
CYBA members and clients are urged to exercise
extreme diligence in utilizing the services of Yacht Path
International while we continue to follow the story.

(cont. on next page)
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March 6, 2013
To my clients with claims against Yacht Path
I feel certain that all of you are aware of at least
some of the recent activities with regard to Yacht
Path International and Unity Shipping Lines, Inc. We
know that Yacht Path has been accepting money
for the transportation of yachts and then failing to
arrange the transportation without returning to the
yacht owner the money paid for the transportation.
Most recently, it has come to light that Yacht
Path has not been paying the freight to the ships
that are transporting the yachts that had contracted for transportation with Yacht Path. Last week 5
boats were arrested here in Fort Lauderdale by the
freighter that had transported the yachts to Fort Lauderdale for unpaid freight. I understand today that
15 more yachts have arrived or are arriving in the
Port of Miami and the ship transporting those yachts
has not been paid for freight. There was another
ship in Vancouver, Canada, which arrested Yacht
Path yachts for unpaid freight.
I have also received a copy of a state garnishment in Palm Beach County against Yacht Path’s
bank account with the Bank of America. The gar(cont. on page 16)

IMMEDIATE OPENING
for experienced salesperson.
Well established brokerage,
excellent Alamitos Bay
(Long Beach) location.
Email resume to:
baysideys@earthlink.net

Supreme Court Buoys… (cont. from pg. 10)
under federal law that defined a vessel as including “every description of watercraft or other artificial contrivance used, or capable of being used, as a
means of transportation on water.”

Seven Supreme Court justices disagreed. The
case will go back to federal district court, where Lozman will have a chance to be compensated for the
loss of the home.

Update From Documentation
This year AVDA’s annual meeting and new officer elections will be held in Gettysburg PA which
will include a visit to NVDC. As outgoing president I
will remain as an advisor to the incoming board for
the next two years. AVDA stays current with all goings on at the USCG and most of you have noticed
that even though turnaround time for the issuance
of Certificates of Documentation remains upwards
of 12 weeks for recreational vessels, the issuance
of Abstracts of Title has returned to a 24 hour turn
around in most cases. I pray as I write this that it will
only continue to get better. On that note, I would
like to personally thank each and every yacht broker

and sales person for their patience over the past
few months while the USCG implemented their new
computer system. Should you have any questions as
to what date the USCG is currently working please
feel free to give me or your local AVDA member a
call and we will be happy to update you.
Thank you,
Kathi Krencik, President
AVDA
833 Dover Drive, Suite 15
Newport Beach, CA
(888) 832-AVDA

The Value Of An Independent Appraiser
The independence of appraisers is a minor but important component for any industry. Accurate appraisals are a critical piece to any “free market” and that
includes the market place for vessels. An accurate and
independent appraisal is additional ballast to keep a
boat deal stable, a small contribution to the righting
moment. They help all sides, without prejudice. Appraiser independence is quite simply a financial and
business application of THE GOLDEN RULE.
The slow healing wound in our economy is a
painful reminder of problems with a lack of appraiser
independence. An oversimplification? Perhaps, but
it’s widely suggested that prior to the recession, real
estate appraisers largely lacked independence and
were instead catering to the market. One consequence is a major modification in the appraising of
real estate in the United States. The government has
mandated a change back towards independence. This
mandated independence has resulted in increased
bureaucracy and appraisal expenses.
Marine surveyors are the appraisers in the vessel
market place. Market value analysis is the normal
appraisal method used to appraise boats. It is an attempt to determine at what sale price an educated
buyer and a non distressed seller will agree, i.e. “the
fair market value”. An independent appraisal is based
on comparable reported sales and listing prices and
other relevant data. The value is determined by an
unbiased and disinterested analysis of that data.
In our opinion and in most cases this data should
be available to support the appraised value. The
appraiser/marine surveyor’s client deserves an ex-

planation of how the data resulted in the appraised
value. While the marine survey or appraisal report
is performed on behalf of a client, all parties to the
transaction should have confidence in the independence of the appraiser. Without independence, trust
is lost and without trust the value of the appraisal
is… well you know what it is. You don’t need an appraiser for that.
An independent appraiser is not an advocate
for a specified value. We often entertain a party to a
transaction armed with data supporting their specific
opinion of value. This data is often focused, narrow
and exclusive of other relevant but contrary data. We
have been sent old listings with asking prices which
have been lowered several times by parties seeking
inflated values and short sale and repo comps when
seeking lower values.
The bad news is that boat values went down
in 2008. The great recession, perhaps partially attributable to “captured” appraisers, cost the marine
market place dearly. The good news is values are
trending upward (organically, not artificially). With
industry support for appraiser independence let’s
keep it that way.
Kells Christian, Christian & Company Marine
Surveyors
THE CYBA HAS A NEW ADDRESS!!! Please send any correspondence to:

CYBA
4090 S. McCarran Blvd., Suite E
Reno, NV 89502
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2013 CYBA Annual Dinner Dance
By Joni Geis, Sterling Acceptance
Saturday night the 18th of January, at the Bahia
Corinthian yacht Club in Newport Beach, the CYBA
held their premiere social event of the year, the Annual Dinner Dance. An entertaining time was shared
by brokers, affiliate members, and industry guests,
along with dates and spouses, as we wined, dined
and danced to the island beat of The Hodaddies
Band.
Thanks to all who attended, especially the many
affiliates who made the trek. Showing their “green”
consciousness, a San Diego group consisting of Board
member Dean West, Jim & Lisa Behun of Sunroad
Marina, Scott & Dona Jarvie of Oversea Insurance,
and Joni Geis of Sterling Associates travelled together
up to the event via custom coach, well-provisioned
by the Jarvies, and piloted by Designated Driver Jim.
While a flu outbreak kept many members away,
including this year’s Merle B. Parke Award winner
(and 3x past President) Tom Trainor, the state was
nevertheless well-represented. Many long-time CYBA
supporters were present, as well as numerous new

faces. Spotted among the attendees were San Diego icon Bill Roberts & wife Susan, of Shelter Island
Boatyard fame and CYBA stalwart Duncan McIntosh
of Sea Magazine & The Log. Locals Brad Avery of
Orange Coast College, Terry Maxwell of Scott Financial, Kristin Randol and Susanne Kirkham of Duncan
McIntosh Company didn’t have far to travel to join us
on the Newport Harbor, nor did Peggy Bodenreider
of Sterling Acceptance, on hand to witness husband
Dennis Moran accepting the gavel as CYBA President

(cont. on next page)
PAGE 12
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Annual Dinner Dance… (cont. from pg. 14)
for 2013.
Affiliate contributions were, and are, instrumental
in the success of the event; thanks to contributions
from the Mary Conlin Company, Marron Lawyers,
Recreation Publications, and Twin Rivers Insurance,
and more.
There were a number of CYBA Past Presidents
on hand to enjoy the evening. Lined up for a rare
photograph were Eric Gustafson, Nick Freidman,
Dean West, Michael Wiest, Dennis Moran, JR Means,
Jack Means, Lon Bubeck, Morrie Kirk, Jeff Long, and
Jim Johnson.
The Annual Dinner Dance is truly an evening for
fun and socializing with fellow brokers and waterfront

business owners. As our industry rebounds, you will
again witness the CYBA hosting our premier event at
locations on a par with some of the stellar sites we
have visited in past years: Monterrey, Santa Barbara,
San Diego, Lake Tahoe, etc. What is required to make
these January events successful is the participation
and support of all CYBA members. There is no better event or time to relax and socialize with those
fellow marine professionals than the CYBA Dinner
Dance. Relationships are formed and renewed each
year. The CYBA encourages your participation as well
as your input on future destinations, entertainment,
and venues.
See you in 2014!

California Yacht Brokers Association • January - March 2013
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CYBA Board Of Directors Meeting
DATE: 01/09/13
VENUE: Long Beach Yacht Club
CALL TO ORDER:
President, Dennis Moran
ATTENDING DIRECTORS:
Dennis Moran - President
Ron Gullan - Vice president
Jim Johnson - Treasurer
Dean West - Director
Nick Friedman - Director
Chris Simpson - Director
J. R. Means - 2nd Vice President
Tom Trainor - Past President
ALSO IN ATTENDANCE:
Don Abbott - Executive Director
Morrie Kirk - Past President
Lon Bubeck - Past President
Jeff Long - Past President
Wayne Rodgers - past Board Member

Mays
Annual dinner on 01/19/13 at BCYC.
MEMBERSHIP COMMITTEE: Ron Gullan, Dean West,
Jim Johnson, Don Abbott, Chris Simpson
All Applications will be sent to the committee
members upon receipt by the Executive Director.
FORMS COMMITTEE: Nick Friedman, Dick Angel, Anita
Mays, Don Abbott, Ron Gullan, Chris Simpson
We have serious code issue with the current program.
Don and Nick are looking into a solution which may
include a re-write.
ETHICS AND BYLAWS COMMITTEE: Dean West, Lon
Bubeck, Ron Whitelaw, Guy Newmark, Bob Leslie,
Morrie Kirk, Dick Angel, Jeff Long
1. Reminder about accuracy in reporting of data.
2. Additional discussion was had referencing the
proper use of Surveys.

ABSENT:
Ryan Eastman - Secretary

INTERNET AND MEDIA COMMITTEE: Jim Johnson,
Chris Simpson, Dean West, Don Abbott
Chris Simpson volunteered to join the committee and
will eventually take over as Chairperson.

GUESTS:
Jeff Merrill

NEWSLETTER: Jim Johnson
The next issue due out in February.

MINUTES:
Motion to approve the December minutes was made
by Jim Johnson, second Ron Gullan, and motion
passed.

CPYB/CAC: Lon Bubeck, Nick Freidman, Morrie Kirk

FINANCIAL:
Jim Johnson, Treasurer
The Financials were accepted as presented.
CORRESPONDENCE: None.
PRESENTATIONS: None.
COMMITTEE REPORTS
LEGAL: Tom Russell
No Report.
IYC: Jim Johnson, Dean West
There was discussion pertaining to the FYBA letter.
ARBITRATION: Dennis Moran, Guy Newmark, Bob
Leslie, Dick Angel, Jeff Long, Jim Johnson, Morrie Kirk,
and Lon Bubeck
Three complaints in the early fact finding stages.
LEGISLATION: Tom Trainor, Dick Angel, Bob Leslie,
The semi-annual meeting is set for March of 2013.
SOCIAL/PUBLICITY: Guy Newmark, Don Abbott, Anita
PAGE 14
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LEGAL SEMINAR: Wayne Rodgers, Tom Russell
The date was set for the Legal Seminar: Thursday,
June 6, 2013 in San Diego.
Venue to be: Southwestern Yacht Club, 2702
Qualtrough St., San Diego, CA 92106.
AFFILIATE PARTNERSHIP: Don Abbott, Jeff Long, Anita
Mays, JR Means, Tom Trainor
A motion was made to make the 2013 the Affiliate
Members Dues be $200.00 Motion Dean West, 2nd
Nick Friedman. Motion passed.
Additionally, we decided to simplify the Affiliate
program moving forward.
BOAT SHOW COMMITTEE: Dean West, Anita Mays,
Nick Friedman, J.R. Means, Don Abbott
The dates for the San Diego Show are in late June
2013.
UNFINISHED BUSINESS: None.
NEW BUSINESS: None.
NEXT MEETING:
Tuesday February 9, 2013 Mega Meeting 9AM
Wednesday March 6, 2013 Mega Meeting 9AM
(cont. on next page)

CYBA Board Meeting… (cont. from pg. 14)
Thursday April 25, 2013 San Diego Fiddler’s Green 1:30PM
Wednesday June 5, 2013 San Diego SWYC 6PM
Meeting Adjourned 3:28 PM
Respectfully recorded and submitted by,
Tom Trainor, Past President
DATE: 02/06/13
VENUE: Online Meeting
CALL TO ORDER:
President, Dennis Moran
ATTENDING DIRECTORS:
Jim Johnson, Tom Trainor, Dean West, Ron Gullan,
Chris Simpson, Nick Friedman, Lon Bubeck, JR Means,
and Ryan Eastman
ALSO IN ATTENDANCE:
Don Abbott
ABSENT: None.
GUESTS: None.
MINUTES:
Motion to approve by Ron Gullan and seconded by
Jim Johnson.
FINANCIAL:
Jim Johnson, Treasurer
CORRESPONDENCE: None.
PRESENTATIONS: None.
COMMITTEE REPORTS
MEMBERSHIP: Ron Gullan
Currently working on ways to increase both standard
and affiliate membership levels. Initiation fee waived
and annual dues lowered to $195 for affiliate
members. Obtained a mailing list from DBW and
working on a recruitment mailing.
FORMS: Nick Friedman
Briefed the board on two options for redesigning the
forms content and process including a company that
has worked with CYBA in the past and an offshore
firm. Need to further research and the vet the latter
before moving forward. Also, discussed changes to
the content of the current forms outlined in Nick’s
email attachment sent to the board.
BOAT SHOWS: Dean West
Discussed the importance of the relationship between
the CYBA and the NMMA and the importance of
supporting the boat shows.

WEBSITE/MEDIA/PUBLICITY: Chris Simpson
Discussed the possibility of re-designing the website
in conjunction with the forms changes versus doing
it independently. Further research necessary on both
forms and website.
NEWSLETTER: Jim Johnson
No report.
LEGISLATION: Tom Trainor
The next legislative meeting is scheduled for March.
However, there are rumors that any input should be
communicated prior to the meeting. Tom T. will reach
out to them again by the end of this week.
ETHICS AND BYLAWS COMMITTEE: Dean West
No report.
ARBITRATION: Dennis Moran
No report.
LEGAL SEMINAR: Wayne Rodgers
Next legal seminar at Southwest Yacht Club on June 5,
2013. Discussed the importance of recruiting possible
sponsors for the event as well as new content for
the seminar. Jim J. to assist Wayne R. with logistics.
ANNUAL DINNER: TBD
Discussed the option of hosting regional dinners
versus just one dinner. Also, discussed the idea of
contracting a bus to take members to and from the
dinner.
TRADE ASSOCIATION RELATIONSHIPS: Lon Bubeck
See above for NMMA. Dennis M. to reach out to other
yacht broker organizations. Reach out to YW regarding
possible partnership and funding.
UNFINISHED BUSINESS:
Website & forms update.
NEXT MEETING:
March 6, 2013 Online Meeting 9:00 AM.
Meeting Adjourned.
Respectfully recorded and submitted by,
Ryan Eastman

March 2013 New Members
Paul Marron
Marron Lawyers
Affiliate Membership
Sponsored by: J.R. Means

Brad Parker
Yacht Closer LLC
Affiliate Member
Sponsored by: Dennis Moran

Peggy Bodenreider
Sterling Acceptance
Affiliate Membership
Sponsored by: Dennis Moran

Ramon Mata
Pacific Boat Services
Affiliate Member
Sponsored by: Tom Trainor
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THANKS TO OUR
AFFILIATE MEMBERS

Yacht Path… (cont. from pg. 10)
nishment was based upon a New York judgement
that was unpaid.
Without knowing the specific circumstances that
is going on with Yacht Path and its principals, it is
clear that Yacht Path is not paying its bills when they
become due, that it is accepting money from yacht
owners and using that money for purposes other
than paying for the transportation of the boats. In
our own office we have recently arranged for yacht
owners who have contracted with Yacht Path to receive refunds and interim payments.
Currently in the litigation with Yacht Path and
Unity Shipping, the lawyers representing Yacht Path
and Unity Shipping are doing everything they can to
delay the case from being litigated.
I have spoken with very competent bankruptcy
counsel that I have worked with in the past about
this situation. I believe the best thing for all yacht
owners who have contracted with Yacht Path is to
havw Yacht Path and Unity Shipping in oune court
where all of the claims can be submitted to one
judge. If we force Yacht Path and Unity Shipping into
involuntary bankruptcy, I believe the Court would
appoint a Trustee who would look into the Yacht
Path assets and hopefully bring them into the Court
for for distribution to the Yacht Path creditors.
Robert D. McIntosh,
McIntosh Schwartz, P.L., Attorneys at Law
Ft. Lauderdale, FL 33316-1159
RDM@mcintoshschwartz.com

Our well-attended CYBA Annual Dinner, held
this year at Bahia Corinthian Yacht Club in Newport
Beach, was made even more memorable by the
generosity of the following Affiliate Members, who
donated a great line-up of very desirable door prizes
awarded at the dinner. We appreciate your continuing
contributions to making this a “must attend” event
and supporting the CYBA:
CALIFORNIA RECREATION COMPANY - Greg Sinks, Newport Beach, CA
MARINERS GENERAL INSURANCE GROUP - Ed Arango, Newport Beach, CA
OVERSEA INSURANCE AGENCY, INC. - Scott Jarvie, San Diego, CA
TWIN RIVERS INSURANCE, INC. - Antioch, CA
THE MARY CONLIN CO. - Vessel documentation Service, Newport Beach, CA
WEST MARINE - Newport Beach store
DUFFY ELECTRIC BOATS - Newport Beach
TRIDENT FUNDING - Jeff Long, Regional Mgr., Newport Beach, CA
SCOTT FINANCIAL SERVICES - Terry Maxwell, So. Cal Regional Sales Mgr.
STERLING ACCEPTANCE CORP. - Peggy Bodenreider, So. Cal. Rep
RECREATION PUBLICATIONS - Yachts For Sale, Bay & Delta Yachtsman
CALIFORNIA YACHTS MAGAZINE
THE YACHT CLUB AT CHANNEL ISLANDS HARBOR - Anita Mays
MARRON LAWYERS - Long Beach, CA

Monthly Quote
“Freedom is never more than one generation away from extinction. We didn’t pass it to our children in
the bloodstream. It must be fought for, protected, and handed on for them to do the same, or one day
we will spend our sunset years telling our children and our children’s children what it was once like in
the United States where men were free” - Ronald Reagan

Calendar
Mar 06
		

CYBA Board Meeting – 9:00 am
Web-Cam Broadcast – Check CYBA.info

Mar 21-24 West Palm Beach Boat Show
		
West Palm Beach, Florida
Mar 28
		

San Diego Brokers/Sales Forum – 11:30 am
Fiddlers Green Restaurant – San Diego, CA

April 18-21 40th Annual Newport Boat Show
		
Lido Isle Marina – Newport Beach, CA
April 25
		

San Diego Brokers/Sales Forum – 11:30 am
Fiddlers Green Restaurant – San Diego, CA

April 25
		

CYBA Board Meeting – 1:30 pm
Fiddlers Green Restaurant – San Diego, CA

