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Festive Fiddler’s Fete Excels Again!
By Dean West
Once again, the 6th Annual
San Diego Broker’s Forum Christmas Party vied for top holiday party of the season, and once again it
came away with line honors!
Demonstrating their superior
hosting skills, the management
and staff at Fiddler’s Green Restaurant on Shelter Island dazzled
the nearly 250 brokers, lenders,
insurers, marina & boatyard staffs,
attorneys and other waterfront
business folks with a seemingly
endless parade of mouth-watering
hors d’oeuvres and holiday spiritinducing cocktails.
Owing to generous support
from a vast array of enthusiastic
contributors, this year’s sponsorship continued the tradition of a
fully hosted holiday party, where
the waterfront can come together
in celebration of the Holiday
Season and the winding down
of 2016.
All attendees were in celebratory holiday spirits, but those in
attendance also saw fit to share
the joy of the Holiday Season by
generously donating to the Broker’s Forum Annual Food Drive,
contributing over 550 pounds of
canned food to help stock the San
Diego Food Bank at this special
time of year.
The Broker’s Christmas party
is looked forward to each year,
(cont. on page 4)
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by Jeff Merrill, CPYB

With the annual meeting on
January 21st, 2017 fast approaching this will be my final note as
president and I want to sincerely
thank all of you for everything you
have done to make this a productive and very satisfying two-year
term at the helm of the CYBA.
I would like to thank our outstanding Board of Directors for
2016. They are, alphabetically:
Tony Faso, Nick Friedman, Jim
Johnson, Mik Maguire, J.R. Means,
Dennis Moran, Anita Petersen,
and Dean West. I’d also like to
acknowledge and thank our wonderful executive director in Don
Abbott and a smart guy from Cal,
Tom Russell, who is our senior
advisor. A special thank you and
job well done to two outgoing and
long serving Board members, J.R.
and Jim.
The election results are in (the
electronic voting was easy and we
had the most people voting ever).
Congratulations to our incumbent,
Dean West, and three new faces
who will serve on your Board of
Directors; Mark Gibbons, Mark
Rentziperis and Peter Zaleski. We
all owe the new and continuing
Directors a great deal of thanks for
volunteering their time to help us
grow the CYBA.
On the subject of growth, Mark
Rentziperis has done a marvelous
job as our membership chair and
we have nearly forty new CYBA
members who joined in 2016. As
we dive into the new year please
know that we are always looking
for committee volunteers. Please
get in touch with me or any of the
committee chairs if you would like
to become more involved in your
association.
Do you need more hard copies
of the CYBA pamphlet, “Purchasing a Used Boat in California”?
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Contact Don Abbott and he will
mail you what you need.
I’m going to suggest you put
a few dates on your calendar for
2017 – the annual dinner on January 21st, the California Boating
Congress in Sacramento on March
1st and the Legal Seminar on
March 29th at Southwestern Yacht
Club in San Diego. More details on
our website, www.cyba.info.
Looking back at 2016 I’m very
pleased with so many things the
CYBA did for our membership.
Our website is looking great and
the newsletter you are reading is
a wonderful time capsule of what
has happened in the last half of
the year.
We have had very few arbitration cases, everyone seems to be
behaving as they should! We had
a terrific event in November with
Yachtworld hosting the first ever
interactive event – the amount of
information was fantastic and I’d
also like to thank Novamar Insurance and California Recreation
Company for their participation
and support.
In September, the Board meeting was held up in Alameda and
we had another fine gathering of
members (members are invited to
attend EVERY Board meeting) with
insights provided by the Division
of Boating and Waterways.
Events like the Yachtworld
Interactive, Q and A with the
DBW and the Legal Seminar are
presented to help you improve
your business and those of you
who do spend the time to listen
and learn always thank us for time
well spent.
I was invited back to be a
presenter at the MRA conference
at Torrey Pines in November and
partnered with Dave Aldrich of
(cont. on next page)

From The President… (cont. from pg. 2)

Inside This Issue:

Freedom Boat Club to give a talk about how to attract
new customers. We are all fortunate to make a living
helping our clients buy and sell boats and it is vital
for the health of our industry that we not only bring
in new people to participate in the wide variety of
boating options available in California, but we keep
all our existing boaters excited, engaged and out on
the water enjoying themselves as well.
If the excitement at the San Diego Brokers Forum
December holiday party at Fiddlers Green is any indication (and I believe it is) the majority of the brokers I spoke with had a very successful year and are
optimistic that the momentum is continuing to build.
Lane Massey, the manager of Yacht and Ship Broker Licensing at the DBW met with me in December
to see how the CYBA and the DBW can work more
closely together to improve our industry and continue
our mandate of consumer protection regarding all
aspects of boat transactions.
Looking forward, we are in strong financial shape
especially thanks to our generous affiliate sponsors.
Duncan McIntosh is our big gun as Platinum Sponsor
so I’m going to single him out, but we are equally
thrilled to have so many other companies in our
industry stepping up to support the CYBA. The full
list of 2017 sponsors is featured in this issue; please
keep them in mind when you have a choice for a
product or service.
We will all gather at the Kona Kai Resort in San
Diego on January 21st for our annual dinner. This is
truly a great event to attend. It is fun, lively a great
place to meet industry contacts and network. I encourage you to make reservations now if you haven’t
already done so. Bring your spouse and book a room
at one of the four local hotels on Shelter Island who
have provided us with discounted rates.
Anita Petersen and Tom Russell are working on
the content for our March 29th Legal Seminar. They
are always looking for topics of interest so please
reach out to Anita if you have any suggestions.
Nick Friedman has just about finalized our new
forms package with the help of our good friends at
Yatco. I’ve said it before, but please let me encourage you to sign up everyone in your office as CYBA
members so that each member of your sales has their
own private log in to the new forms suite.
Thank you all for your encouragement during the
past two years serving as your president. The time has
flown by quickly and I’m proud of what we have all
accomplished. All of the emails, phone calls and in
person conversations with you have been stimulating. I look forward to remaining active with the CYBA
and hope to see you on the docks, in the board room
and at one of our many upcoming events. Here’s to
your success in 2017!
Jeff Merrill,
CPYB,
CYBA President

Festive Fiddler’s Fete Excels Again.....................................................................Page 1
From The President................................................................................................Page 2
Boat & Breakfast.....................................................................................................Page 5
Monthly Quote........................................................................................................Page 5
Editor’s Notes..........................................................................................................Page 5
Boat Sales In 3Q Were Highest Since 2008......................................................Page 6
Good News For Anglers.........................................................................................Page 7
Q&A With Division Of Boating & Waterways....................................................Page 8
2017 CYBA Sponsorship Program.......................................................................Page 9
Report On CYBA Lobbyist And Legislative Issues In Sacramento............Page 10
CYBA Board OF Directors Meeting...................................................................Page 10
Eight Bells...............................................................................................................Page 13
CYBA Sponsorship................................................................................................Page 14
2nd Annual California Boating Congress........................................................Page 15
Yachtworld And Your CYBA................................................................................Page 16
Look For The Logo................................................................................................Page 17
CYBA Annual Dinner............................................................................................Page 18
CYBA New Membership..................................................................................... Page 20
Calendar Of Events.............................................................................................. Page 20

H ay d e n
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Offering top rated insurers since 1989
Marine insurance specialists

Don’t be left high and dry. Let us quote your marine
insurance today. Complete coverage at competitive rates.
Pleasure vessel coverage
Commercial coverage
World wide cruising

Call or email now for a free quote

800.723.1170
HaydenInsurance.com
info@haydeninsurance.com
151 Shipyard Way Suite 1
Newport Beach, CA 92663
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Festive Fiddler’s… (cont. from pg. 1)
and never fails to impress and to
bring cheer and camaraderie to
the San Diego waterfront community. It couldn’t be done without
the generous support of financial
contributors, the amazing donations of canned food from the
party goers, and the tireless efforts
of Forum moderator Jim Johnson
and restaurateur/bon vivant Steve
Rock.
See you in December of 2017!
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Boat & Breakfast
By Jim Johnson
As professional yacht sales person it is your responsibility and your fiduciary obligation to provide
proper guidance to your clients and to only advise
them within the realm of your expertise. If you go
down the road and begin providing your client guidance and suggesting that using the boat he/she is
considering purchasing in a B & B you are stepping
way out of the boundaries of your expertise both
ethically and legally.
Let’s start with the marina where your client will
be mooring his vessel. Have you read their lease
agreement? Do they allow such business activities?
If so, what regulations are imposed on such business activities? Your client should then look at any
requirements that may be imposed from other local
agencies such as the Harbor Police and / or the Port
District. Here in San Diego there has been a large
increase on such business ventures. Some are operating within the proper guidelines; however, it has
come to the attention of the Port District that many
are not and they are looking into this and will be
taking proper recourse.
Then there is the potential issue with their lender, a lot of the loan applications allow for a limited

amount of charter business to occur, but does this
fall under the guidelines and under the letter-oflaw as a Charter or could this jeopardize their loan?
Remember, you are not an attorney and should
never put yourself in the position of offering legal
advice to any client – that is what the attorneys are
there for. Your clients also need to consider their
insurance policy. Does the Recreational Policy cover
such activities? In most cases the answer is NO. Yes
there are Commercial Policies available, but they
usually come at a much higher yearly price tag and
once a lender sees that their interest (the vessel)
is now covered under a Commercial Policy they do
have the right to Call the Loan In.
I guess the point I’m trying to get across here is
that as much as we all want to sell boats and help
our clients through the process, we have to remember our boundaries of what we can and cannot give
guidance on. With regard to this matter, it is highly
advisable if your client really wants to try and use his
boat in this manner he/she would be well served
to seek the proper guidance from a qualified legal
source. By all means do not put yourself or your
firms liability at stake – just for the sake of a boat
sale.

Monthly Quote
“If you want something you have never had, you will have to do something you have never done.”
Sales Coach, Lou Cassara

Editor’s Notes
Well it’s that time when we are about to turn
the page on yet another year and what better time
for us to reflect on our accomplishments and what
we have to look forward to in the coming year. For
me, it’s been an enjoyable journey over the last 18
years or so having had the pleasure and honor to
have served on California Yacht Brokers Association
Board of Directors and to have been at the helm of
this newsletter for most of that time. However, it’s
time for me to step down and to pass along those
duties to another. I want to thank all you who have
over the years provided articles of interest and valuable input for our readers. Without your involvement
this newsletter would not be what it is today – and
for that you have my heartfelt appreciation. I hope
that you will continue your support in the future for
the new Editor who will be selected and take charge
after the January meeting of the newly seated Board
of Directors.
I feel that 2017 has great promise of a new beginning and I’m very optimistic of a prosperous business
environment for our industry. Your Board of Directors will be hard at work on your behalf and I hope

that you will take time to get involved in some way,
maybe something as simple as helping out on any
one of the important committees that the CYBA has
where you can help make a difference. Remember,
don’t sit-back and let some else do all the work it is
important and to the greater benefit of our industry
that we all try and help in any way we can.
You will see elsewhere in this newsletter about
the upcoming Annual Dinner that will be held in
San Diego at the Kona Kai Marina on Shelter Island
January 21st 2017. This is a great opportunity for
you to interact not only with the newly seated Board
of Directors, but also many of your fellow yachting
industry professionals from all over the State. I hope
you will make every effort to attend.
I would like to take this opportunity to welcome
three new additions to the Board of Directors of the
CYBA; Mark Rentziperis of Dick Simon Yachts in Dana
Point, Pete Zaleski of Marine Max in San Diego and
Mark Gibbons of 50 North Yacht Sales also in San
Diego I wish the 2017 Board much success.
Respectfully
James H. Johnson, Editor
California Yacht Brokers Association • August - December 2016
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Boat Sales In 3Q Were Highest Since 2008
Posted on December 9th, 2016
Written by Jack Atzinger
Recreational boat sales rose
less than 1 percent in the third
quarter, but that was enough for
the industry to record the highest
sales for that quarter since 2008,
just before the Great Recession.
Sales rose 1.1 percent in the
main powerboat segments to
43,494 and 0.8 percent industrywide to 73,055 in 47 states that
represent 97 percent of the U.S.
boating market, Statistical Surveys
said today.
“It’s slight growth,” said Statistical Surveys sales director Ryan
Kloppe, but he said it’s growth
nonetheless and builds on gains
from previous years. “We’re still on
pace for a 5 to 6 percent increase
this year.”
The industry sold 72,496 boats
in the quarter last year. The third
quarter is typically the secondbusiest of the year.
In 2008 the industry sold
80,099 boats in the quarter, but
once the recession took hold it
sold just 64,301 in 2009. Sales
then fell into the 50,000s for three
years before rising to 61,174 in
2013 and they have continued
to climb at a moderate pace ever
since.
The industry’s uneven performance in the quarter was
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characteristic of the way 2016
has gone in the boating business.
Sales were down 5.7 percent
industrywide in July, but were up
11.8 percent in August. Sales rose
again in September, but only 1.6
percent.
Although overall third-quarter
sales barely rose, some categories
continued to show strong growth.
“There were some really good
sales figures in there,” Kloppe said.
Sales of ski and wake boats
rose 12.8 percent to 2,666 and
sales of 31- to 40-foot cruisers
rose by 11.6 percent to 403.
Kloppe said the ski and wake
boat segment has been showing
double-digit growth for about two
years.
Among the high-volume categories in the main segments,
the gains were small. Sales of 1150-foot outboard fiberglass boats
rose 1.7 percent to 12,812 and
sales of aluminum pontoon boats
rose just 2.8 percent to 12,868.
Sales of aluminum fishing
boats were nearly flat, falling by
15 to 11,237.
PWC sales climbed 2.2 percent
to 21,626. Jetboat sales rose 2.6
percent to 1,500.
Florida led all states in thirdquarter sales with 8,150, which
was 61 fewer than the 8,211
that the state reported last year.
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Texas was second with 6,925, 559
fewer than the 7,484 it reported
last year.
Michigan was third with 4,467
(up from 4,202); California was
fourth with 3,913 (up from 3,010);
and South Carolina was fifth with
3,239 (up from 3,027).
The rest of the top 10 were
North Carolina, with 3,018 (up
from 2,761); New York, with 2,846
(up from 2,840); Wisconsin, with
2,842 (up from 2,829); Minnesota, with 2,841 (down from 2,984);
and Tennessee, with 2,362 (up
from 2,030).
Sales of 14- to 30-foot sterndrive and inboard boats, a segment that has struggled in recent
years, fell 11.2 percent during the
quarter, or 409, to 3,259, although
Kloppe said sales of 20- to 40-foot
boats in the sterndrive category
are up 2.5 percent for the year
to date.
In the bigger-boat categories,
apart from the cruiser segment,
sales of 41- to 65-foot yachts fell
by four, to 211, and sales of semicustom and custom yachts of 66
feet or larger rose by three, to 38.
The Coast Guard was up to date in
its reports on documented vessels,
providing complete figures in the
bigger-boat categories.
Sailboat sales fell by 10 percent, or 68 boats, to 614.
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Good News For Anglers
President Obama just signed
the REC Act into law and it could
be a game-changer for us.
Officially known as the Outdoor Recreation Jobs and Economic Impact Act of 2016, the
REC Act directs the Bureau of
Economic Analysis (BEA) of the
Department of Commerce to assess and analyze the outdoor recreation industry and the effects
attributable to it on the overall
U.S. economy.
That may not sound like a big
deal, but it is.
While sometimes considered
frivolous fun, outdoor recreation
is actually a massive economic
driver. As an industry, a recent
study showed that we support
6.1 million jobs and generate
$646 billion annually. But it gets
even more incredible – when outdoor recreation ripples through
the economy, we’re talking about

$1.6 TRILLION in economic impact and over 12 million jobs.
Now that I have your attention, here’s why all this is important to you.
Every year, anglers contribute
$1.5 billion towards conservation. With the passing of the REC
Act and the requirement that
the federal government officially
recognize outdoor recreation as
a major sector of the economy,
conservation and stewardship
of our land and water can now
be demonstrated as part of economic development in America.
We have a strength that cannot
be ignored in future policy and
legislative decisions.
The Rec Act forces the BEA
to analyze the economics of our
industry (at no additional cost to
taxpayers, by the way). Once that
initial analysis is complete, we
could become the sixth econom-

ic sector tracked by the Department of Commerce.
So when our elected officials
see the importance of outdoor
recreation in their district – jobs,
revenue, taxes collected, contributions made – you can bet those
numbers will get their attention.
Imagine someone trying to close
public water to fishing because
they don’t like the sound of boat
engines. The decision-makers are
going look at those economic
numbers and think twice. And
while these changes will help
us protect what we have, it also
means more funding for stocking
and conservation programs, new
boat ramps, and more and better
access to prime fishing spots.
In short, the increased visibility the REC Act brings means
more and better fishing for you
and me. And that’s a very good
thing.

Q&A With Division Of Boating And Waterways
By Tony Faso
Yacht brokers, industry professionals and members of your
CYBA Board of Directors all gathered at the beautiful Encinal Yacht
Club in Alameda on Sept. 8th to
bring an ever important continuity
between those that enforce the
laws that govern California’s Brokers and Salespersons and those
of us out here always looking to
interpret the laws as they apply to
our particular operation.
The Division of Boating and
Waterways was very gracious to
provide access to representatives
Monique Cabral, Anneka Barkey
and Lane Massey for a very thorough session of questions and
answers and an in depth look
at some of the more difficult to
interpret details of the licensing
process and operating procedures.
These representatives of DBAW
were open and responsive to concerns voiced by attendees and did
their best to clarify any confusion
relating to the sometimes tricky

DBW was Monique Cabral, Anneka Barkey and Lane Massey.

(cont. on next page)
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Q&A With Division… (cont. from pg. 8)
interpretation of the applicable laws to our industry.
In addition to discussing the existing laws, they presented some insight to the current issues that have
become more prevalent as technology plays an ever
increasing role in our industry. It became evident early
in the meeting that the representatives from DBAW
were eager to hear from attendees how the use of
current technologies has changed the way current
marketing techniques are implemented and the potential for fraud and misrepresentation has increased.
An ongoing open line of communication and
positive relationship between yacht brokers and
DBAW is crucial to maintaining standards within the
industry consistent with the highest of standards expected and maintained by the CYBA and its members.
Dennis Moran presented to the group the current
state of the Arbitration process in our profession and
was able to provide valuable insight into some of the
more common mistakes that he sees brokers and
(cont. on page 14)

BOAT LOANS
“Yacht Financing from Boaters
you can trust.”

You are guaranteed fast, efficient service from
the experienced & friendly professionals
at Sterling Acceptance

Contact Peggy Bodenreider today!

877-488-5568
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By Jeff Merrill
The sponsorship program for 2016 was a great
success and we are continuing the same program for
2017. Full details for the 2017 CYBA Affiliate Sponsor
Program are posted on the CYBA.info website.
We are very lucky to have such great participation
across the board and from so many different types
of businesses that support our industry.
Most of our sponsors for 2017 have already
committed – Thank You! Our goal is to have all
contributions in place by the first of the New Year
so we can organize plaques, posters and tent cards
in time for our annual dinner/dance at the Kona Kai
on January 21st.
We have openings for the following sponsorship
categories:
• Friends of CYBA $500
• Bronze Sponsor $1,000
• Silver Sponsor $2,500
• Gold Sponsor $5,000
Please note that your 2017 CYBA Affiliate Dues
are included at each sponsorship level and there are
additional advantages at each tier. As always, we are
open to discuss this and any other marketing and promotional partnership that you would find beneficial
to enhance your business.
Please feel free to call or email me if you would
like to discuss in more detail how your company can
become more active in the CYBA through sponsorship
of the association. Thank you!

Sterling Acceptance is a proud member of:
LIFORNIA
CA

2017 CYBA Sponsorship Program

MEMBER

Please send any correspondence to:

CYBA • 3445 Airway Drive, Suite 112 • Reno, NV 89511-1847
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Report On CYBA Lobbyist And Legislative Issues In Sacramento
By Tony Faso
Obtaining professional grade advocacy for your
cause is one of the most important steps that an
organization must take, and no better example of
its efficacy was on display at the October 4th Marine
Legislative Meeting in the offices of your CYBA’s professional lobbyist, Bill Krauss from “The Apex Group”.
Industry representatives gathered to review the
year’s accomplishments to date and the challenges
we all still face as a group. A diverse coalition of associations were present, including the Marine Recreation Association, California Association of Harbor
Masters and Port Captains, The Western Boaters
Safety Group, The NMMA and of course the CYBA!
This meeting held particular significance as the
group was afforded the ability to meet face to face
for over an hour with the Deputy Director of the Department of Boating and Waterways, Lynn Sadler, for
a forthright explanation of where the Department’s
direction is likely headed and its ongoing integration
to the State Parks division. This brought valuable
insight to the group to better understand the most
effective way to advocate for our agenda and allowed
a forthright discussion to ensue regarding the future
of the Department’s continued role with the State.
Let us not forget… these are the people who are
enforcing the laws that we all abide by, so to better
understand them is to better understand how to have
our voice heard.
The group then reviewed the year’s legislation
that has been officially decided, the pending legisla-

tion that is of interest, and some upcoming bills that
will likely have a direct effect on the industry. Everything from ethanol in our fuels, to invasive species
in our waterways to copper in our bottom paint is
being controlled in our state’s Capitol.
One topic that arose and is of particular importance is the upcoming 2nd annual California Boating
Congress. I strongly urge all of you to take one day
of your busy schedule to descend upon Sacramento
for this event on March 1st, 2017 as it serves to
show our legislators that not only are we a group
that maintains a vast economic impact to our state’s
economy, we are a vocal group pushing for fair and
equitable laws and measures that enable our industry
to flourish without being burdened by overreaching
laws, taxes and fees. Our lawmakers are constantly
being lobbied by very powerful groups to enact
stronger environmental restrictions and subsequent
costs to the boating community, therefore we must
be there to be an equally strong voice of reason to
ensure there is a proper balance of pro business
growth while maintaining necessary environmental
stewardship.
The CYBA looks to lead the way in membership
attendance to this upcoming event, and we depend
on you, our faithful members to be in attendance in
Sacramento on this day to be the “squeaky wheel
that gets the grease”.
Additional information on upcoming events can
always be found on the CYBA home page - CYBA.info

CYBA Board Of Directors Meeting
September Meeting Minutes
Thursday September 8, 2016
CALL TO ORDER: 1:59 PM – Jeff Merrill, President
DIRECTORS PRESENT: Don Abbott (Exec. Dir.), Nick
Friedman, Tony Faso, Mik Maguire, Dennis Moran,
Jeff Merrill, JR Means
RECOGNIZE GUEST(S): None.
APPROVE MINUTES: Previously approved .
FINANCIAL REPORT: Don Abbott handed out financial. Discussed various forms of potential revenue
possible.
CORRESPONDENCE: Don Abbott MEMBERSHIP: Jeff Merrill- Mark Rentziperis doing a
great job, however-Board agreed to divide workload
if it becomes too heavy in the future.
Discussed the vetting process currently in place.
PAGE 10
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FORMS: Nick Friedman – discussed Yatco forms to
beta test next week. Called on additional potential
volunteers to be part of beta testing. Announced
Sept 15th as a possible date to go live with new
forms. Board discussed the formalities involved with
data storage etc… and the IP in perpetuity.
BOAT SHOWS: JR Means – Discussed the San Pedro
show reporting the prospective attendance looks
good.
NEWSLETTER: Jeff Merrill- Board agreed to calendar
all boat shows and events regardless of contributions or membership status as a service to current
membership JR agreed to submit a piece for the
newsletter on San Pedro show.
WEBSITE/PUBLICITY: Mik Maguire – Proposed that
members submit nominations of other websites
that may help lend direction in the revamping of
our current website.
(cont. on next page)

CYBA Board… (cont. from pg. 10)
LEGAL:
A. Legislative: meeting with the DBAW to happen
Oct. 4th Tony F. and Tom T. to attend on the CYBA’s
behalf.
B. By-laws/Ethics: N/A.
C. Arbitration: N/A.
D. PLS Committee: Discussed the legality of PLS and
possible misuses of it.
E. Nominating Committee: discussed potential future board candidates. Reached out to some for
feedback and agreed to contact others in the upcoming weeks.
ANNUAL EVENTS:
A. Annual Dinner- confirmed the location of dinner
to be at the Kona Kai and Board of Directors meeting will commence the same day at noon.
B. Legal Seminar- Agreed to hold the next seminar
in San Diego.
C. California Boating Congress- Bill Krauss to advise
on exact date.
TRADE ASSNS: N/A.

“Let our 20 years of
Experience work for you!

So. Calif:

Jeff Long ●● Terry Maxwell
No. Calif:

OTHER TOPICS: Yachtworld fal seminar to happen
November 16th and Nick F agreed to make a flyer.

949. 475.0760
510.749.0050

Joan Burleigh

NEW BUSINESS: Discussed a sponsorship program
for 2017. Discussed the CYBA forms and inclusion
of survey requirements Discussed the remaining
meetings for the year.
ADJOURNED: 4:10 PM.

CYBA Board Of Directors Meeting
November Meeting Minutes
Wednesday, November 14, 2016
CALL TO ORDER: 6:08 PM – Jeff Merrill, President.
DIRECTORS PRESENT: Don Abbott (Exec. Dir.), Nick
Friedman, Tony Faso, Mik Maguire, Dennis Moran,
Jeff Merrill, JR Means, Jim Johnson, Anita Petersen,
Dean West
RECOGNIZE GUEST(S): Mark Rentziperis.
APPROVE MINUTES: Previously approved.
FINANCIAL REPORT: Jim Johnson and Don Abbott
discussed sponsorship dollars and arbitration money on balance sheet.
MEMBERSHIP: Board discussed the pros and cons
of automatic renewal payments versus individual
(cont. on page 12)

Dona Jenkins
Maritime Document Service, Inc.
U.S. Coast Guard Documentation | CA State Registration
Mexican Fishing Licenses | Crew Lists
1050 Rosecrans St., Suite 3, San Diego, CA 92106
(619) 223-2279 u Fax (619) 223-1002
info@donajenkins.com | www.donajenkins.com
Active/Founding Member
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CYBA Board… (cont. from pg. 11)
invoices. Mark Rentziperis advised that although
membership has slowed recently, the CYBA has
gained an additional 32 salesperson members
and four master members. Mik Maguire proposed
a membership drive. JR Means moved to reinstate
previous initiation fees effective January 1, 2017.
Dean West seconded. Approved.
FORMS: Phase 2 forms module progress report –
Yatco. Nick explained that while CYBA member beta
testing is very close, the work being done for Galati
Yachts is driving the ability to go live with CYBA version and is primary thus we will be watching Galati
progress closely.
BOAT SHOWS: Dean West discussed the success of
the San Pedro show and board discussed potential
for association involvement in future shows.
NEWSLETTER: Jim Johnson announced that the 15th
of December is deadline for contribution. JR Means
to contribute regarding San Pedro boat show. Tony
Faso to report on legislative meeting.
WEBSITE/PUBLICITY: Mik Maguire still requested
board seek all options regarding renewing website
and will run a Google analytics report re CYBA.info
and Don Abbott is looking into the CYBA.com domain.
LEGAL:
A. Legislative: Tony Faso discussed October 4th legislative meeting in Sacramento.
B. By-laws/Ethics: No report
C. Arbitration: Dennis Moran advised there was still
one case pending.
D. PLS Committee: No report
E. Nominating Committee: Anita Petersen moved
for the candidacy of Dean West, Jeff Merrill, Mark
Rentziperis and Ron Gullan to be voted in. Unanimous board approval. Note: After meeting Ron
Gullan had to withdraw. New candidate slate post
meeting is Dean West, Mark Rentziperis, Mark Gibbons and Peter Zaleski (Merrill to remain on board
as ex-president for one year).
ANNUAL EVENTS:
A. Annual Dinner- board discussed ideas for workshop events and Don Abbott agreed to email membership regarding hotel rates.
B. Legal Seminar- Anta Petersen explained that
seminar will be held March 29 in San Diego. Venue
formalized post meeting, will be held at Southwestern Yacht Club.
TRADE ASSNS:
CPYB – Nick Friedman explained that the new test
is out.
PAGE 12
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MRA – Jeff Merrill spoke at San Diego conference.
OTHER TOPICS: Michael Weist – board discussed
his celebration of life. Yachtworld Fall seminar is
happening November 16, 2016 and various board
members will be in attendance.
NEW BUSINESS: Jeff Merrill produced a handout
discussing potential sponsorship donors/membership possibilities. Anita Petersen moved that the
CYBA sponsor the San Diego Brokers Forum Annual
Christmas party. Dean West seconded. Approved.
ADJOURNED: 8:30 pm. Next board meeting to occur
January 21, 2017 at noon – Kona Kai Resort location to be determined.

REMINDER
Your association has many occasions to communicate with the
membership during the year and virtually all of it is now conducted
by email.
If you have changed your email address recently, or are not getting
email broadcasts from CYBA, please forward your current email
address to Don Abbott, our Executive Director at don@cyba.info

Make Your Advertising
Dollar an Investment...
Not an Expense!
We distribute over 20,000 magazines
per month, every month.
Your ad hits the streets before the month begins,
two weeks before any other marine publication.

Contact J.P. at (800) 878-7886
or JP@YachtsForSale.com
to reserve space.

EIGHT BELLS
BON VOYAGE
JOHN MALLEY
June 29, 1945 - November 9, 2016
On November 9th, 2016, we lost a colleague and
a great friend, Virgil “John” Malley. After a vigorous
fight with cancer, John was summoned home.
John was a true friend to many of us in the business, and taught all of us many things, we are all
grateful for. John was simply “one of the best”, to all
that knew him, eager to
help anyone who needed
help. Our prayer for you,
John, is that you are now
healed and at peace.
Godspeed dear friend!
and “Thank you” for all
of your years of impeccable service. Fair winds
and calm seas on your
journey.
As those of you who
knew him, John was a
staple in Dana Point Harbor. John has been in
the Marine industry since
1975 in Dana Point. He
started in sales with Dana Cove Yacht Sales where
he sold brokerage power & sailboats as well as new
boats such as the Targa, built in Finland, Bayfield,
a Canadian built boat and a local product, Lancer
Yachts, built in Santa Ana, California.
In 1979 John transferred to Craig Froley Yachts
and in addition to brokerage sold new boat products
from Islander Yachts, Catalina Yachts and Cal Jensen
Yachts.
From 1983 until 2003 John owned and operated
Dana Harbor Yacht Sales in Dana Point Harbor. During
that time he was the dealer in Dana Point Harbor for
both Catalina sailboats and Skip Jack fishing boats.
In 2003, John sold DHYS and joined the new owners
team to be a top producing sales associate for the
Selene Trawlers, Pacific Seacraft and Saga sailboats.
With John’s 41 years of experience, Dick Simon
Yachts was proud to have John among their staff of
seasoned and knowledgeable sales associates for 7
years.
Your CYBA Board of Directors believe this is an excellent resource for used boat
buyers. You can download
the booklet in PDF format
from the CYBA.info website
or order the hard copies from
Don Abbott.

Attention all interested
Yacht Brokers and Salespersons:

CERTIFIED
PROFESSIONAL
YACHT BROKER (CPYB)
~ STUDY SESSION AND TESTING ~
Contact Lon Bubeck or Nick Friedman
for next
study session & exam.
The CYBA is conducting a study session, immediately followed
by the examination, for all those interested in becoming Certified
Professional Yacht Brokers. This will be our first available session
in response to the great interest in this worthy program.
If you have a desire to take your business and personal
accomplishment up to the next level, you owe it to yourself and
your clients to earn the CPYB designation. Join a growing number
of the best and brightest brokers nationwide in increasing your
knowledge, professionalism, and ethical standards as they relate
to your chosen profession.
For complete information, including study materials, applications,
and required qualifications, please visit the National Yacht Broker
Certification website at www.cpyb.net. There you will find all the
forms you need in a downloadable format.

If you have any questions, please contact one
of the CYBA’s Members on the Certification
Advisory Council:
Lon Bubeck, CPYB
Flying Cloud Yachts, Long Beach
562-594-9716
lonbubeck@verizon.net
Nick Friedman, CPYB
San Pedro Yacht Sales
310-748-5409
yachtbroker@pacbell.net
You may also respond to cpyb@cyba.info or contact any CYBA
Board Member. The National Yacht Broker Certification office
needs time to process your application and to perform your
background check.
Brokers wishing to attend the study session, but who are not
testing, are welcome. However you must reserve a space! Seating
is limited!
NOTE: This session is for CYBA Members only. If you are not
yet a Member, and would like to join, contact the CYBA office
immediately @ 800-875-2922.
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Q&A With Division… (cont. from pg. 9)
salespeople make, that ultimately land them in this
ungratifying predicament. Dennis always has such a
simple and concise way of putting into words how to
use a common sense approach to conducting yourself
throughout the sales process and his willingness to
share his years of highly effective practices is invaluable to anyone fortunate enough to be present. If you
ever have questions relating to code of conduct as
a broker, I highly recommend picking up a phone or
dropping an email to your Board Representatives, it
can be some sage advice at just the right price!
Nick Friedman was able to bring us up to date
on the ongoing process that entails the creation of
an entirely new platform (Created pro-bono by the
generous team at Yatco) for comprehensive online
forms and a multitude of helpful options that include
online signature pages and enables a much more
streamlined process for building and managing
listings and sales documents. These forms are yet
another example of the benefits afforded to those
members of the CYBA.
Nick advised that while the process is ever soclose, there are many behind the scenes details that
must be fully vetted and legal issues to be resolved
prior to “going live” with this platform.
Nick is working hard with the team at Yatco to
expedite the use of these forms and we expect to
hear from them soon that they are in beta testing.
Attendance to these types of events by our
members is so important, as it shows the agencies
and presenters that their time is valuable and it has
a very potent effect on the enforcement efforts of
those in the field whom are there to protect those of
us who choose to “Do things the right way”. Please
keep this in mind as you consider whether or not to
attend these seminars and presentations. Your voice
really is heard and can be more effective than you
might possibly imagine.

Lunch speakers were Dennis Moran on Arbitration and Nick Friedman
on forms.

CYBA Sponsorship
At publication dealine, we would like to acknowledge the following organizations who have agreed to be
2017 CYBA Sponsors:
Platinum - Duncan McIntosh Company
Gold - California Recreation Company, Yacht Closer, Yachtworld, Yatco
Silver - Orange Coast College School Of Sailing
Bronze - Hayden Insurance, Mary Conlin Company, Novamar Insurance, Pantaenius Insurance, Sterling
Financial, Trident Funding, Twin Rivers Marine Insurance, Wenthur Law Group, Yachts For Sale Magazine
Friends - Baja Naval, Hotel Coral Marina, Yacht Sales Academy
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2nd Annual California Boating Congress
Please join us on March 1, 2017 for the 2nd Annual “California Boating Congress.” This event is where the
marine industry and boating community come to Sacramento to advocate on issues affecting this important
part of our State’s economy and culture. There will be industry and government leaders speaking in the
morning and participants will have the chance to meet with their Legislators in the afternoon. Don’t miss this
opportunity to chart the future of boating policy in California!”
Hyatt Regency Sacramento | 1209 L Street | Sacramento CA 95814
This year we have secured 20 room nights on Tuesday, February 28, 2017 for those of you who will be arriving
early or plan to stay after the Welcome Reception hosted by Bellingham Marine. PLEASE make your reservations
no later than Tuesday, February 7, 2017 as there are many events going on in Sacramento at this time. There
will be no additional rooms available for our block.
Reservations can be made by calling 888.421.1442. Please let them know that you are with the California Boating
Congress. Online reservations can be made at https://resweb.passkey.com/go/2017MAR4
Room rates are as follows:
$219 plus tax for single or double occupancy
$244 plus tax for triple occupancy
$269 plus tax for quadruple occupancy

For more information go to www.marina.org/2017BoatingCongress or contact Mariann Timms at 209.334.0661
or email at timms@marina.org
Tuesday, February 28, 2017
5:30- 7:00 PM

Welcome Reception hosted by Bellingham Marine

Wednesday, March 1, 2017
8:45 AM
9:00 AM
9:45 AM
10:15 AM
10:30 AM

Noon
1 - 4:30 PM

Welcome – Jim Hayes, MRA
Mark Sandoval, Vice President, MRA
Lisa Mangat, Director, California State Parks
Legislative Summary & Legislator Meeting Instructions – Bill Krauss, Krauss Capitol Advocacy
Schedules will be handed out at this time
Break
Issue Briefings
10:30 – 11:10 Session 1
11:15 – 11:55 Session 2
Room 1: Boating/Fishing Access			
Room 1: Fishing Rules and Regulations
Room 2: Mandatory Boater Education		
Room 2: Abandoned Vessel Program Update
Implementation Update				Room 3: Economic Impact of Vessel Taxation
Room 3: Predatory Lawsuits
Lunch
Meetings at the Capitol

CBC Staff will also schedule your meeting for you. Because some participants will be more comfortable in group
meetings, CBC staff will be scheduling group meetings based on the districts represented by the participants that
RSVP to attend. If you want CBC to schedule meetings with your representative you MUST RSVP BY
FRIDAY, JANUARY 27, 2017. This is critical as there are many demands on the schedule of Legislators and
it is very difficult to get a meeting last minute. If you are unable to RSVP by that date, you will need to
schedule your own meeting.
California Yacht Brokers Association • August - December 2016

PAGE 15

Yachtworld And Your CYBA
By Mik Maguire
(mik@passagenauticcal.com)
Your CYBA co-hosted a presentation of marketing ideas from Yachtworld, as well as an insurance
presentation from Novamar at the BCYC in Newport
Beach, California. Multi-session seminars can get
very confusing and give way more information than
one can digest in a full day format. I was, and many
others, pleasantly surprised at the break out format
and the engaging personalities of the Yachtworld
presenters. With typically eight participants to a group,
everyone had ample time to absorb the topics (ie:
on line marketing, using social media, making the
most of your website, the ‘dos and don’ts’ of posting advertising, free Google tools and much more)
and a critique of attendees websites from a user’s
standpoint. The session after discussions proved to
be enlightening as well. A lot to be learned from
fellow broker’s experiences, for sure.
Expecting to get a full Yachtworld pitch to buy
more product, the day proved to be very valuable
with lots of ‘take away’ materials and ideas to share
back at the office. Again, in large part, the presenters from Yachtworld were well informed, very savvy
to the new trends and offered follow up assistance
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when questions came up weeks or months later.
I don’t want to lessen the value that Novamar
Insurance’s Teri Chamberlain brought to the sessions
as well. Speaking to subjects like Mexico cruising,
charter fleets and 1099 worker’s coverage, the information provided was excellent.
I am looking forward to the same type of offering
in the Northern California area in the near future and
hope for strong participation from the brokers and
salespeople. Pease reach out if you are interested.
(… comments from the recent Bahia Corinthian
Yacht Club, Yachtworld presentation)
As we know, Yachtworld has recently been purchased yet again by a large organization so we’ll
have to see what they bring to the table.
If yesterday’s presenting team is any indication
of the direction they want to move in then there are

no fears as to the forthcoming quality of management and leaders the new owners are willing to put
forth.
The presenters Katy Judge, Courtney Redd
Chalmers and Nina Ruiz were professional in their
presentations, comfortably geared the information

to the level of the participants and made each attendee feel welcomed and important. With a team
like this, I am sure the future bodes well for all of us.
Kudos to them for great presentations and professionalism.
Lou M., CYBA member

Look For The Logo

Passage Yachts
California Yacht Brokers Association • August - December 2016

PAGE 17

You are cordially invited to attend the California Yacht Brokers Association’s
2017 Annual Reception & Dinner Meeting for members, guests and prospective members

41st ANNUAL
CYBA RECEPTION,
Meeting & DINNER
Saturday, JANUARY 21, 2017

6:00-11:00 p.m.

Cocktails, Reception, Dinner and more at

Kona Kai Resort & Spa

Point Loma Ballroom
1551 Shelter Island Drive, San Diego, CA 92106
The BEST industry networking event of the year
Hosted bar and hors d’oeuvres
Live music and dancing
Door prizes
Seating is limited - Don’t wait to sign up
Send Dinner Reservations to:

CYBA Dinner

c/o California Yacht Brokers Association • 3545 Airway Drive, Suite 112, Reno, Nevada 89511-1847
Phone 510.516.5121, Fax: 775.353.5111 or email don@cyba.info for additional information

2017 CYBA ANNUAL DINNER RESERVATION
Please reserve___________places @ $65.00 per CYBA Member/$65.00 per Spouse
Please reserve___________places @ $85.00 per Non-CYBA Members
Number of Entrées for Chicken________ / Number of Entrées for Vegetarian__________
Company:_______________________________________________________________________
Contact:_________________________________________________________________________
Telephone:_______________________________________________________________________
Reservation Names (please print or type, we are providing name badges)
_________________________________________________________________________________
_________________________________________________________________________________
_________________________________________________________________________________
_________________________________________________________________________________
_________________________________________________________________________________
_________________________________________________________________________________
❏ Mastercard ❏ Visa ❏ Check or Money Order
Total Amount Charged or Enclosed: $_________________
Card #:___________________________________Exp.:_______________ CV Code:__________
Name (as appears on card):_____________________________________________________________
Billing Street Address:_____________________________________________________________
_________________________________________________________________________________
City:______________________________________State:______________ Zip:________________
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Save the Date
EST
. 1975

41st ANNUAL CYBA RECEPTION, Meeting & DINNER
Saturday, JANUARY 21, 2017 / 6:00 p.m. - 11 p.m.
CYBA Members: $65 per person-$65 per spouse / Non-Members: $85 per person

Please call 510.516.5121 or email: don@cyba.info for additional information

Kona Kai Resort & Spa
Point Loma Ballroom
1551 Shelter Island Drive, San Diego, CA 92106
California Yacht Brokers Association • August - December 2016
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New CYBA Membership – Fourth Quarter 2016
CYBA Board would like to welcome aboard the following new members, we look forward to your
involvement in 2017. Please feel free to call on anyone of us in the future, should you require our
assistance.
Mark Rentziperis – Membership Chairman
Joanne Ferrell
Ensign International Yacht Brokers, San Diego
Associate Sales
Sponsored by: Russ Cornelius
Kambiz Pahlavan
Kapa International, Santa Monica
Master Member
Sponsored by: Jeff Merrill
John Malley (8Bells)
Dick Simon Yachts, Dana Point
Associate Broker (Working for Master Member)
Steven Beck
Flying Cloud Yacht Sales, Long Beach
Associate Sales
Sponsored by: Lon Bubeck
Pete Coyle
Dick Simon Yachts, Dana Point
Associate Sales
Sponsored by: Mark Rentziperis
Mac McCarty
Dick Simon Yachts, Dana Point
Associate Broker (Working for Master Member)
Sponsored by: Roger O’Malley
Raymond Wilson
Catalina Coast Yacht Sales, Oceanside
Master Member
Sponsored by: Nick Friedman
Shannon Saunders
The Shoreline Yacht Group
Associate Sales
Sponsored by: Nick Friedman
Mark Biljanic
Dick Simon Yachts, Dana Point
Associate Sales
Sponsored by: Dick Simon
Clyde Tye Haight
Delta Marine Services & Sales, Stockton
Associate Sales
Sponsored by: Tony Faso
Ryan Jurkowski
Cruising Yachts Inc. San Diego
Associate Sales
Sponsored by: Ian Van Tuyl
Zackery Allen Smith
Delta Marine Service & Sales, Stockton
Associate Sales
Sponsored by: Tony Faso
Tanya Weimer
Bay Yachts Inc. National City
Associate Sales
Sponsored by: Marc E. Bay
George Deboelpaep
Bay Yachts Inc. Chula Vista
Associate Sales
Sponsored by: Marc E. Bay
Athan Anas
Ensign International Yacht Brokers, San Diego
Associate Sales
Sponsored by: Jack Buckley
Erik Mayol
Bayport Yachts, Newport Beach
Associate Sales
Sponsored By: JR Means
Elgin Maurice Bradley
Bay Yachts Inc. Stockton
Associate Sales
Sponsored by: Marc E. Bay
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Mark Davenport
The Shoreline Yacht Group, Long Beach
Associate Sales
Sponsored by: Nick Friedman
Paul Menga
The Shoreline Yacht Group, San Pedro
Associate Sales
Sponsored by: Nick Friedman
Eddy Riener
Dick Simon Yachts
Associate Sales
Sponsored by: Dick Simon
Stephen Yates
The Shoreline Yacht Group, Long Beach
Associate Sales
Sponsored by: Nick Friedman
Axel Heller
The Shoreline Yacht Group, San Pedro
Associate Sales
Sponsored by: Nick Friedman
James Dragomir
Dick Simon Yachts, Alamitos Bay
Associate Sales
Sponsored by: Dick Simon
Cheryl Gerrish
Mariners Yacht& Ship Brokerage, Dana Point
Associate Sales
Sponsored by: Michael O’Conner
Christy Fletcher
CFB Marine Group, San Diego
Associate Broker (Working for Master Member)
Sponsored by: Jim Johnson

Jan 19
Jan 19-22
Jan 21
Jan 21
Jan 26-29
Jan 27 – Feb 4
Feb 16 – 20
Feb 23
March 1
March 8
March 23 – 26
March 30
April 20
April 27 -30

Calendar

San Diego Brokers/Sales Forum – 11:30 am
Fiddler’s Green – San Diego, CA
Los Angeles Boat Show
Fairplex Pomona – Los Angeles, CA
CYBA Board of Directors Meeting/Annual Meeting
MarineMax – San Diego, CA – 12:00 pm
41st CYBA Reception Meeting & Dinner – 6:00 pm
Kona Kai Resort & Spa – San Diego, CA
San Diego Sunroad Marina Boat Show
Sunroad Resort Marina – San Diego, CA
Seattle Boat Show Indoors & Afloat
Chandler’s Cove South Lake Union – Seattle, WA
Miami International Boat Show
Collins Ave – Miami Beach, FL
San Diego Brokers/Sales Forum – 11:30 am
Fiddler’s Green – San Diego, CA
2nd Annual California Boating Congress
Hyatt Regency - Sacramento, CA
CYBA Board of Directors Meeting
I Meet – Time: TBD
Palm Beach International Boat Show
West Palm Beach, FL
San Diego Brokers/Sales Forum – 11:30 am
Fiddler’s Green – San Diego, CA
San Diego Brokers/Sales Forum – 11:30 am
Fiddler’s Green – San Diego, CA
Newport Boat Show
Lido Marina Village – Newport Beach, CA

