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How Long Will My Boat’s Engine Last?
This is a frequent question
from potential boat buyers. Most
mechanics and marine surveyors
answer with some version of…
“well, it all depends”. For this
article I tried something different
– research.
Virtually every mechanic I
spoke to and online article I read
supported my standard response.
Boat engines don’t wear out, they
fail because an engine component
is neglected and eventually causes
more significant (and expensive)
damage. However there were interesting responses and research
results.

The web sites BoatSafe.com
and DiscoverBoating.com state
that an average gasoline boat engine will run for 1,500 hours and
the average diesel will last 5,000
hours before requiring a major
overhaul, and a well maintained
diesel may last 8,000 hours.
Randy Hynd, of Sunset Marine,
a San Diego dealer for several
popular gasoline marine engines
said in his thirty years in the business he has seen two outboard
engines wear out, and they had
over 6,000 hours. He is aware
of government vessels with over
4,000 operating hours on gasoline

inboard/outdrive engines, and
they “hardly ever wear out”.
Yanmar dealer PacWest Marine (San Diego) and distributor
Boatswain’s Locker (Costa Mesa)
mentioned 10,000 operating
hours as a target for Yanmar engines and they report knowledge
of a Japanese government boat
with over 40,000 hours on its
Yanmar engine.
Craig Stange, a San Diego
based Detroit Diesel engine specialist said he has seen a 71 series
engine run for 7,000 hours before
ring and cylinder liner wear lead to
(cont. on page 3)
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By: Ambrosia Brody
SANTA ANA -- Ed Fitzgerald, a
former Dana Point yacht broker
who disappeared in 2009 -- along
with more than $1.5 million
reportedly owed to 26 people -has been arrested in Florida, the
Orange County District Attorney’s
Office announced.
Edward Sellers Fitzgerald, 60,
was arrested May 10 in Delray
Beach, Fla. by the Delray Beach
Police Department, on a $1.6 million warrant from Orange County.
He now faces extradition proceedings in Florida before he can be
returned to California for trial.
Fitzgerald, formerly of Dana

Island Yachts in Dana Point, is
charged with eight felony counts
of theft from an elder, 19 felony
counts of using untrue statements
in the purchase or sale of a security, 17 felony counts of grand theft
and 14 felony counts of issuing
insufficient funds checks with the
intent to defraud.
If convicted, he faces a maximum of 58 years in state prison.
Fitzgerald owned Dana Point
Yacht Sales and Charters from
2007 to July 2009. He is accused
of defrauding 26 people in various
investment schemes related to the
buying and selling of yachts.
(cont. on page 5)
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Dennis Moran

I

t’s that time of year when
thoughts start to turn to getting back on the water. Even
though we are fortunate in California to have year around boating weather, there is nothing like
warmer weather and longer days
to start daydreaming about casting off the lines and heading out
the jetty. The kids are going to be
out of school soon and there is
no better venue for a family to
spend time than aboard a boat.
So far, the signals for a better
boat sales market are looking
good. Attendance was up and activity was good at the 40th Anniversary Newport Boat Show held
April 18-21.
Just around the corner is the
NMMA produced San Diego International Boat show, with new
dates a month earlier, June 2023, to capitalize on prospects
who want to make a buying decision at the beginning of the boating season. The expanded venue
has been moved just across the
channel to Spanish Landing Park
adjacent to Harbor Island Drive
which will allow more dock
space to accommodate larger
yachts. This is the second year
the show has been produced by
NMMA whose very experienced
staff know how to organize and
promote boat shows. CYBA’s
new alliance with NMMA, means
that our members will qualify for
the NMMA member show rate. If
you are thinking about exhibiting,
contact Natalie Rankin, Exhibitor
Relationship Manager at (714)
633-7583.
The 16th Annual CYBA Yacht
Sales and the Law legal seminar will be returning this year to
Southwestern Yacht Club in San
Diego on Thursday, June 6, 2013.
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If you have attended any of our
previous legal seminars, I don’t
have to tell you how beneficial
the content is to the everyday operation your brokerage business.
If you have not attended before,
it will be the best use of your
valuable time I can think of. We
have rolled back admission rates
this year knowing every dollar
counts and are offering discounts
for two or more attendees from
the same brokerage. You will
hear advice from four maritime
attorneys on subjects that will
affect your business that would
cost you hundreds of dollars an
hour on an individual basis. We
strive to present a completely
new agenda each year so previous attendees are guaranteed
new material. DO NOT MISS THIS
SEMINAR. If you learn one thing
that keeps you out of trouble in
the future, it will have paid for
itself many times over. Look for
the event flyer in this newsletter or call our Executive Director,
Don Abbott at (800).
On another subject, some
clarification is needed regarding Article 8, Section 7619 of the
Yacht & Ship Broker Act, BrokerSalesman Relationship Agreement. As a licensed Yacht Broker, you are required to have this
agreement in writing with each
salesperson/broker working under your Broker of Record license.
It “shall cover material aspects
of the relationship between the
parties”. The CYBA forms package includes this agreement for
members use. One of the most
important aspects of the agreement is the commission sharing
structure between the Broker
and Salespersons. Quite a few of
(cont. on next page)

From The President… (cont. from pg. 2)
our members are not only yacht brokers but also
new boat dealers. The Broker-Salesman agreement
required by the State only covers brokerage transactions, not new boat sales. Typically, the commission
split for new boats is different than for brokerage. If
you have salespersons selling both new and used
boats, it is highly recommended that you have a
separate written agreement covering your commission payout on new boats.
I look forward to seeing you at the Legal Seminar on June 6th in San Diego.

How Long… (cont. from pg. 1)
excessive blow-by. He noted that two stroke engines
(like the old 71 series) wear out faster than four
stroke engines and he uses 5,000 hours as an average
life expectancy. He stressed that more horsepower
results in less engine life.
More horsepower from the same engine block
will reduce the life expectancy. For instance, the Caterpillar 3208, a popular boat engine (of yesterday)is
rated at 210 h.p. Add turbo charging and after cooling
and, voila 435 h.p. More than double the horsepower
but with a significant decrease in life expectancy. A
competition pulling tractor named Silver Bullet has
a nitro burning, blown Cat 3208 producing an estimated 3,000 to 5,000 horsepower; no life expectancy
information was available. And we think our boat
engines have it rough!
Boat engines can last significantly longer than the
common assumptions of 1,500 to 2,000 for gas and
5,000 for diesel if they get proper maintenance and
usage. To get the most life out of your boat engine
run it regularly. Explain to your husband or wife that
the marine surveyor said you had to use the boat’s
engines or they would break and major repairs are
more expensive than the fuel. Pay attention to any
hiccups, if it’s harder to start, smokes more, gets
hotter or has any changes, address them prudently.
Establish and maintain a suitable service protocol
and don’t burn nitro.
p.s. A different way some diesel engine manufactures (Cummins, Hino, Caterpillar) express engine life
expectancy is B10 and B50. B50 is the time, usually
expressed in miles, that a given type of engine will run
before 50% of the engines will require major repairs
(heads or oil pan removed). Many large diesels are
rated with a B50 of 400,000 – 500,000 miles (not
hours) and I saw as high as 1,000,000.

THE CYBA HAS A NEW ADDRESS!!! Please send any correspondence to:

CYBA
4090 S. McCarran Blvd., Suite E
Reno, NV 89502

Attention all interested
Yacht Brokers and Salespersons:

CERTIFIED
PROFESSIONAL
YACHT BROKER (CPYB)
~ STUDY SESSION AND TESTING ~
Contact Lon Bubeck, Nick Friedman
or Dick Angel for next
study session & exam.
The CYBA is conducting a study session, immediately followed
by the examination, for all those interested in becoming Certified
Professional Yacht Brokers. This will be our first available session
in response to the great interest in this worthy program.
If you have a desire to take your business and personal
accomplishment up to the next level, you owe it to yourself and
your clients to earn the CPYB designation. Join a growing number
of the best and brightest brokers nationwide in increasing your
knowledge, professionalism, and ethical standards as they relate
to your chosen profession.
For complete information, including study materials, applications,
and required qualifications, please visit the National Yacht Broker
Certification website at www.cpyb.net. There you will find all the
forms you need in a downloadable format.

If you have any questions, please contact one
of the CYBA’s Members on the Certification
Advisory Council:
Lon Bubeck, CPYB
Flying Cloud Yachts, Long Beach
562-594-9716
lonbubeck@verizon.net
Nick Friedman
San Pedro Yacht Sales
310-748-5409
yachtbroker@pacbell.net
Dick Angel
MarineMax of California
510-535-6160
dickangel1@aol.com
You may also respond to cpyb@cyba.info or contact any CYBA
Board Member. The National Yacht Broker Certification office
needs time to process your application and to perform your
background check.
Brokers wishing to attend the study session, but who are not
testing, are welcome. However you must reserve a space! Seating
is limited!
NOTE: This session is for CYBA Members only. If you are not
yet a Member, and would like to join, contact the CYBA office
immediately @ 800-875-2922.
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Collateral Evaluation Remains Challenging For Bankers
by Peggy Bodenreider
A panel of some of the nation’s predominant boat and yacht
lenders discussed how they value
collateral at the National Marine
Bankers Association annual conference last fall, and it was clear
the banks have differing views and
guidelines on what types, sizes,
and age of boats they are willing
to finance. The panel addressed
collateral restrictions, sources
used to establish values on both
new and pre-owned boats, and
how lenders prioritize valuation
resources. The panelists included
lenders for all sizes (runabouts
to super yachts), prime and subprime lenders, and those who
lend through dealer networks,
loan origination companies, and
directly to consumers.
Most banks prefer boats aged
15 model years and newer, and
offer the best rates and terms on
that product. At least one major
marine bank is offering financing
on boats back 30 model years,
and rates and terms are established based on the collateral and
the borrower’s overall financial
profile and boating experience.
Subprime banks are offering financing on boats 10 years and
newer and granting loans up to
$60,000. Several prime banks are
comfortable making loans up to
$350,000 and a few are offering
multi-million dollar loans. Boat
loans are available for personal
pleasure use, and very limited for
boats that are chartered or used
as a primary residence. Loans are
frequently made to entities (LLC,
trust, etc.) with personal guaranties of the principals.
The bankers who lend through
dealer networks, where the business is largely new boats, primarily
advance off the manufacturer’s
invoice for new boat loans and
NADA Guides for pre-owned. They
tend to use BUC values as a secondary source for pre-owned, and
review websites featuring boats
offered for sale to get a feel for
marketability and values.
Bankers focusing on the
PAGE 4

$50,000 and up market and those
who work with loan originators
find the majority of their business
is pre-owned boats and yachts.
These banks tend to employ all
three guides – ABOS Marine Blue
Book, BUC, and NADA Guides – for
pre-owned evaluation, as well as
a marine survey, YachtWorld listings, and Sold Boats data. All have
merit and are considered valuable
resources when determining the
marketability and value of a boat.
The value guide publishers appear to use differing methods at
arriving at their values, and often
can be quite far apart. Bankers
weigh each based on experience
with how they trend to market
conditions. One banker commented recently that BUC values
seem to be low for current market
conditions, indicating perhaps the
market is beginning to firm as latemodel boats have become scarce.
Another banker commented that
he is seeing a trend toward surveyors explaining the rationale
behind the market value, adding
credibility to their report. Bankers
put more faith in the asking prices
of current listings than the sales
prices reported in Sold Boats data.
Bankers financing larger new
boat purchases often refer to the
MSRP in ABOS and may consult all
value guides for the latest model
year resale values. If trades are
involved, lenders go through a
similar process to determine the
value of the trade to be comfortable with the deal structure.
Most bankers will not finance
a boat or yacht if the manufacturer
is not listed in at least one of the
value guides, due to the concern
of marketability. However there
are a couple who will consider
a loan on a boat not found in
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guidebooks based on quality of
construction, age and condition
of the boat, and overall credit
profile and boating experience of
the borrower. These bankers will
base their decision on recent listings and sales in the marketplace
of comparable vessels.
One banker representing the
super yacht market stated they
begin their analysis with the customer balance sheet as their guide
to terms and advance. Because
most of their boating clients are
international travelers, the collateral moves around the world, and
many are held in foreign LLCs, the
banker indicated they customize
the loan to the borrower. He added that most superyacht buyers
go in with the idea they will keep
the yacht 5-7 years, so loans tend
to be shorter term, building equity
quickly for the bank. This banker
hires hull and mechanical surveyors to provide thorough reports on
both new and pre-owned product
to assist in their advance decision.
As in other aspects of the
marine lending process, collateral evaluation is not an exact
science and is based largely on a
bank’s experience through various economic cycles. Banks are
required to due diligence and use
all resources available to assist
in making the best loan decision
while maintaining a balance between increasing loan volume and
minimizing risk.
Peggy Bodenreider is an avid
boater, West Coast Regional
Manager for Sterling Acceptance
Corporation and a 30-year veteran
of marine finance. She welcomes
your comments on this topic and
may be reached at 877-488-5568
or peggy@sterlingacceptance.
com.

Visit Our
Website
www.cyba.info

ALONG THE WATERFRONT
Richard Nathanson to their family of yacht
brokers. Richard has enjoyed working in the
industry for 30 years in Southern California as
well as in Florida, and will be working out of the
Newport Beach office. He feels the journey of
locating the right vessel for the individual needs
and taste preferences of each person is most
satisfying, and has created true friendships
from individuals who began as clients. Over the
years, he has helped both newcomers and experienced boat owner’s fulfill their dreams. His
knowledge and expertise in various areas has
made both the buying and selling experience
enjoyable for all parties. Please stop by Chuck
Hovey Yachts on Lido Yacht Anchorage or
feel free to phone Richard at 949 675-8092
or 310 430-1769 cell.

From The Log… (cont. from pg. 1)
Boaters alerted Orange County Sheriff’s Department officers the week of July 20, 2009, when Fitzgerald mysteriously disappeared. At that time, officers
also received allegations that money was missing
from several clients’ trust accounts, and that advance
payments for moorings and boat slips Fitzgerald had
reportedly received had not been made to the county.
Fitzgerald’s clients reported losses in excess of
$2 million. According to the Orange County District
Attorney’s Office, Fitzgerald is accused of defrauding
his victims by securing loans from friends and acquaintances under the false pretense of purchasing
boats for resale. He is accused of failing to purchase
boats as promised, using new investors to pay off
previous investors and stealing the money to pay his
personal expenses.
In some cases, Fitzgerald is accused of selling
yachts on behalf of clients, embezzling the sale funds
from his escrow account and either failing to return
the funds to the victims or issuing checks to the victims that were returned by the bank for insufficient
funds. He is also accused of stealing deposits made
by victims for the purchase of boats and failing to
either secure the sale or return the deposit, according
to the district attorney’s office.
In 2009, former clients of Fitzgerald’s, who said
they were victims of a Ponzi scheme engineered by
the yacht broker, met to exchange information at Tutor and Spunky’s Deli. Deli owner Tom Blake, a former
friend and client of Fitzgerald’s, hosted the Nov. 17
meeting to allow former clients and brokers of Dana
Island Yachts to meet face to face and discuss the
ongoing investigation. More than 30 people attended
the Nov. 17 meeting.

Orange County Deputy District Attorney Sean
O’Brien of the White Collar Crime Team is prosecuting this case.

SAVE THE DATE!
Announcing the 16th Annual
California Yacht Brokers Association
“Yacht Sales & The Law” Legal Seminar

Thursday, June 6, 2013

Southwestern Yacht Club, San Diego, CA
All New Subject Matter

Dona Jenkins
Maritime Document Service, Inc.
U.S. Coast Guard Documentation | CA State Registration
Mexican Fishing Licenses | Crew Lists
1050 Rosecrans St., Suite 3, San Diego, CA 92106
(619) 223-2279 u Fax (619) 223-1002
info@donajenkins.com | www.donajenkins.com
Active Member
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Oppose Increase in Ethanol Blend Level

Intermediate ethanol blends will put consumers, public health at risk
Legislative Objective. The Renewable Fuels Standard must be revised to prevent the damage that

ethanol blends above the 10% level will cause to engines of all types. Congress must provide sufficient
funding for additional scientific testing of a broad range of engines, including marine engines and
equipment.

Background
 EPA has approved partial waivers permitting the use of E15 for cars and light truck model
years 2001 and newer. EPA did not approve E15 for marine engines, but it has taken no
steps to prevent misfueling except for a small (3” x 3.5”) sticker that would be placed on
gasoline pumps.


There are serious and well-documented human safety, environmental, and technology
concerns associated with ethanol blends over 10 percent in recreational boat fuel tanks and
engines. An increase to 15 percent ethanol in gasoline will have potentially catastrophic
effects on boat engines that are designed, tested, calibrated, and manufactured for E10 or
below. An E15 blend is also quite likely to harm the engines on the 120+ million automobiles
that are older than the 2001 model year and the engines on the 200+ million pieces of
outdoor power equipment.



Tests conducted by major marine engine manufacturers have demonstrated that for marine
engines that are designed to run on gasoline at E10 or below by volume, higher
concentrations of ethanol pose serious problems, including (1) catastrophic damage to
valves, push rods, and bearings; (2) performance issues, such as drivability (e.g., starting,
stalling, fuel vapor lock); (3) increased water absorption and phase separation of gasoline
and water while in the tank; (4) fuel tank corrosion, leading to oil/fuel leaks; (5) increased
emission of smog-forming pollutants such as NOx; and (6) potential safety issues for
boaters who operate in harsh marine environments, sometimes miles from shore. The US
Coast Guard recognized this last possibility in a 2009 letter to the EPA in which it opposed
E15 blend gasoline.



Ninety-five percent of all recreational boats are fueled at traditional gas stations, and if E15
becomes the commonly-available blend at these stations, misfueling will occur, and marine
engines will be damaged. Since EPA has not required fuel retailers to continue to make E10
available, consumers may not readily find the fuels they need for their boats.



Misfueling with E15 that causes engine damage will invalidate warranties on both boats and
automobiles. A survey showed that over one-third of the retailers who are currently selling
e15 have not posted the required warning labels.



EPA should thoroughly and comprehensively test recreational marine engines, fuel systems,
and components to determine the effect E15 will have on marine engine air emissions
devices.
Last updated March 2013

THE PUREST RESULTS.
THE SMARTEST TOOLS.
THE NEW YATCO.COM
THIS SUMMER, Do MoRE THAN JUST SEARCH…
…GeT ReAL ReSULTS.
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PROTECT THE INTEREST DEDUCTION FOR BOATS QUALIFYING AS SECOND HOME
BACKGROUND

The Internal Revenue Code provides that taxpayers may deduct qualified interest payments on a principal residence and one other residence.
Certain boats qualify for a second home interest deduction. This deduction is an important incentive for recreational boat sales and encouraging
growth in the industry. The entire second mortgage interest deduction, including land-based second homes, recreational vehicles (RVs) and
boats, has been estimated by the Congressional Budget office to cost the US Treasury up to $1 billion per year. Most of this cost can be
attributed to the deduction for land-based second homes. Qualifying boats make up perhaps 1% of this total.

THE SECOND HOME INTEREST DEDUCTION MAKES BOATING MORE AFFORDABLE FOR MIDDLE CLASS FAMILIES









A taxpayer can currently deduct qualified interest on his/her mortgage for a principal or secondary residence up to a total value of $1.1
million.
Boats that provide basic living accommodations including a sleeping space, a toilet, and cooking facilities qualify as second homes and
are eligible for the deduction. If the boat is chartered, the taxpayer must use the boat for personal purposes for either more than 14
days or for 10% of the number of days during the year the boat was rented.
There are 17 million boats and 83 million boaters nationwide.
The median household income for boat owners falls between $50K and $75K.
75% of all boat owners have a household income of less than $100,000.
5600 new cruiser-type boats meeting the IRS requirement were sold last year and less than 5% of all boats in use qualify for this
deduction.
Consumer boat loans average $48,900, with 83% of borrowers earning less than $250,000 per year.

CUTS WOULD RESULT IN UNPRECEDENTED MANUFACTURING JOB LOSS

Eliminating the interest deduction for boats that currently qualify for such will have an immediate and direct impact on the boating
industry and will place in jeopardy the jobs of hundreds of thousands of workers who manufacture boats, engines and boat
accessories. The loss of this deduction may be the difference between staying in boating or leaving boating for thousands of middle
class American families. There is great misconception that eliminating this interest deduction would target “yachts” owned by rich
people and that the American taxpayer is subsidizing the wealthy lifestyle. In reality, the rich most often pay cash for their boats, rather
than financing them. They rarely take the interest payment deduction because of the $1.1 million cap which many of them already hit
on their primary mortgages. The middle class will be most affected by the elimination of this important deduction. A “yacht,” by
definition, is any vessel that is 26 feet or longer and the deduction on interest expense is only applicable if the boat has a head, galley,
and sleeping berth. We know that a 26-footer is hardly what we think of when we hear the word “yacht.” If land-sited dwellings and
RVs can qualify for a mortgage deduction as a second home—and they can—why should a live-aboard boat be excluded simply
because it floats on the water instead of being placed on land or driven down the highway?

ACTION NEEDED

Stop efforts to eliminate or reduce the interest deduction for boats that currently qualify as second homes as the tax code is revised. For more
information, contact NMMA Legislative Director Jim Currie at jcurrie@nmma.org or 202 737-9760.

Revised March 2013
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From The Editor
As I sit in my office here on Harbor Island looking
across San Diego Bay I have to take a moment and
remember how blessed and fortunate I truly am.
Watching the news the last few days and seeing the
devastation unfold in Oklahoma and realizing how
much I have to be thankful for. I encourage everyone
reading this newsletter this month to extend a helping
hand in what ever manner you deem appropriate to
those who could really benefit from your assistance.
There are many organizations such as the Red Cross
however I suggest that your donation be made directly to Oklahoma by going to the site below and
making a donation specifically to Oklahoma Chapter
www.redcross.org/charitable-donations.
June 6, 2013 this is a date that you will want
to mark on your calendar and sign-up and attend
the upcoming Yacht Sales & the Law 16th Annual
Legal Seminar that will be hosted in San Diego at
Southwestern Yacht Club. You can find a registration form in this newsletter or on the association
web-site CYBA.info. Do not pass up this excellent
opportunity to improve your working knowledge in
your chosen profession. A lot of effort has gone into
bringing together some of the finest and respected
experts in various fields to provide you in one day of
obtaining a wealth of information and knowledge.
The Key-Note speaker for this event will be Major
General Anthony Jackson the Director of California
State Parks which now oversees the Department of
Boating & Waterways.
As June approaches we are getting into what most
of us consider our prime selling part of the year and
to help you with that endeavor you have a great opportunity to meet more prospective boat buyers in a
4 day period than you could ever expect to grace your
office doors. The San Diego International Boat Show
will be hosted on June 20-23 and you will note due
to popular demand form exhibitors has been moved
back one month to better align with the selling season. This show is sure to be a premiere event and
now that the CYBA is partnered with the NMMA your
Board and especially key members of the board have
been working very hard to insure that this becomes a
show that you will most definitely want to be a part
of. You can contact Natalie Rankin @ 714-633-7583.
The “ALONG THE WATERFRONT” section in the
newsletter is getting great response. Remember this
is a great way for your company to get the word out
on changes at your office whether it is new personnel,
new product-line, or even a new or relocated office.
These are all newsworthy topics, and I hope you will
take a moment of your time and allow your newsletter to work for you – please submit articles to me via
email at jim@chuckhoveyyachts.com. I ask that you
try and keep the article to a couple paragraphs if at
all possible. Thank you.
Respectfully
James H. Johnson, Editor

Call your Finance
Specialist Today!
949-363-0483
ScottLoans.com

®
YFS

www.yachtsforsale.com

POWER & SAIL
Celebrating 25 Years

GET YOUR LISTINGS out
to your potential buyers
in print…
®

®
YFS

www.yachtsforsale.com

®
YFS

YFS

www.yachtsforsale.com

www.yachtsforsale.com

POWER & SAIL

POWER & SAIL

POWER & SAIL

February 2012 • VOL. 24.9
Celebrating 24 Years

April 2012 • VOL. 24.11
Celebrating 24 Years

June 2012 • VOL. 25.1
Celebrating 25 Years

63’ Sea Ray 630 Super Sun Sport 1992

63’ Hatteras Raised Pilothouse Motoryacht 2001

Available at Richard Boland Yachts
Alameda - (510) 521-6213
www.richardbolandyachts.com

Offered by Bay Yachts, Inc.
San Diego Office - (619) 474-5500
www.bayyachts.com

2012 90’ Ocean Alexander Motoryacht
Offered by Ocean Alexander & Tiara Yachts
Newport Beach, CA - (949) 515-7700
Seattle, WA - (206) 344-8566
www.oceanalexander.com
www.tiarayachtsofseattle.com
Sponsored by Oversea Insurance Agency, Inc.

San Diego Sunroad
Marina Boat Show

Sunroad Resort Marina
San Diego, CA
January 26-29, 2012
www.bigbayboatshow.com

56th Los Angeles
Boat Show

L.A. Convention Center,
South Hall, Los Angeles, CA
February 9-12, 2012
LosAngelesBoatShow.com

Northern California
Boat Fest

Marina Village Yacht Harbor
Alameda, CA
March 1-4, 2012
BoatFestival.blogspot.com

Pacific Powerboat Expo

April 12-15, 2012 - Jack London Square
Port of Oakland, CA
www.ncma.com

39th Annual Newport Boat Show
April 19-22, 2012 - Lido Marina Village
Newport Beach, CA
www.newportinwaterboatshow.com

12th Annual Dana Point Harbor
Boat Show
Dana Point Harbor, CA
May 31-June 3, 2012
www.danaboatshow.com

Orange County Boat & RV Festival
Newport Beach at the Dunes Resort
Newport Beach, CA
June 14-17, 2012
www.orangecountyboatshow.com

And Online!

Contact Sharon @ 800-878-7886 or sharon@yachtsforsale.com
for advertising rates and information.
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Miles To Go Before We Sleep
By: Bill Krauss
Every year is a different
story in Sacramento. One
year it might be a major
policy initiative, such as
the merger of the Department of Boating and Waterways (DBW) into the
Department of Parks and
Recreation, or an attempt
to grab the boaters’ money
in the state budget process. This year our work
load is a bit different, as we need to focus more on
legislation. We have just passed the first committee
deadline, so this is a good time to provide an update
on the progress of our priority bills.
Some of our priority legislation is the culmination
of work done in previous years, while other bills are
brand new ideas. Although we are tracking dozens
of pieces of legislation, here is a snapshot of our
highest priority bills:
 AB 8 (Perea): Renews a fee on initial vessel
registration, along with many other fees on other
industries, to pay for clean air programs at the California Air Resources Board. We are opposed because
we cannot identify any benefit to the boating community. It continues to move because of the large
coalition of support that benefits from the grants that
are handed out from the money raised, but we will
remain opposed.
 AB 203 (Stone): Increases the authority of
the California Coastal Commission to restrict “Coastal
Development Permits.” Although there are many interests opposed to this bill, we were able to secure
an amendment that exempts harbors, ports and
marinas from the provisions of the bill. That amendment removed our opposition.
 AB 425 (Atkins): Requires the California
Department of Pesticide Regulation to complete its
evaluation of copper-based antifouling hull paint.
This bill is the culmination of years of work by us and
many others to deal with the problem of copper in
the water. This issue began years ago with the copper
loading problem in San Diego Bay.
 In previous years there have been bills that
would have resulted in the banning of copper paint
and even an initiative by the State Water Resources
Control Board to place severe restrictions and obligations on marina operators, essentially making
the marina operators “marina cops” to monitor and
report on water quality.
After much resistance to these other approaches
and discussion among the stakeholders, these other
plans were abandoned and this new approach was
selected. This bill will take a scientific look at the paint
and require a reformulation reduces the amount of
PAGE 10
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copper released into the water, but still provides the
needed protections for vessel hulls.
 AB 763 (Buchanan): This bill expands the
authority of DBW to address invasive species in the
Delta, and mandates better communication with the
federal government, which has a central role to play
when it comes to eradication. We have been supportive of this bill and it continues to move through
the process.
 AB 865 (Eggman): The yacht and ship broker
program at DBW is severely underfunded. Enforcement is always a challenge due to a shortage of staff
and applications and renewals for yacht brokers
and sales people can be slow to process. This bill
increases the fee authority that DBW can charge
applicants to help pay for these needs. We support
this bill because it will ensure improved processing
times and a vigorous enforcement regime to get at
the “bad actors.”
 AB 979 (Weber): We support this bill, and
it continues to move through the process, because
it mandates certain training for peace officers that
serve in a maritime capacity. Law enforcement on the
water is much different than on land, which is why
this bill is so important. It has broad support from all
the boating associations.
 SB 11 (Pavley): It is not uncommon for an issue to be introduced with the same language in both
houses of the Legislature with the goal of increasing
its chances of passage. This is such a “companion”
bill to AB 8, which is discussed above.
 SB 122 (Lieu): This bill removes the “sunset”
date (a sunset date is a date in law when a program
ends) for the “Vessel Turn-In Program (VTIP).” The
VTIP was created by legislation we sponsored in 2009
that allows a vessel owner to “turn in” a dilapidated
vessel for destruction. The goal of the program is to
prevent abandonment of these vessels as the cost
of recovery and destruction is much more than if a
vessel can simply be turned over and destroyed.
 SB 427 (Monning): This bill was very problematic as originally drafted. It would have radically
expanded the circumstances in which a life jacket
must be worn. Originally, anyone under 13 would
have had to wear a life jacket when on a vessel that
was “moored” or “at anchor” rather than just underway as is current law. The result would have been a
significant shift in how families enjoy the water. We
expressed our concern about these changes and all
the onerous provisions were removed. It now simple
makes some minor definitional changes.
State Budget
The “May Revision” of the State Budget was just
released. The “May Revise” is the annual adjustment
to the proposed budget to adjust for refined revenue
numbers after the tax season in April. The central
(cont. on page 12)
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Miles To Go… (cont. from pg. 10)
issue this year is how to spend
the expected increase in revenue.
Although down from the estimates in January, there is still an
increase of several billion dollars,
and the Governor is proposing the
bulk of that increase be spent on
education. As part of his education
plan, he is also working to better
distribute the resources equally
throughout the state and shift
more control to the local districts.
Paying down our historical debt
from the recession is also part of

the plan and holding resources in
reserve for the implementation of
the federal Affordable Care Act.
His proposed plan appears to
be attempting to act as responsibly as possible by holding the
line on spending by manage expectations, conducting long-range
planning, and working toward
paying down the long-term debt.
This is always a challenge with a
Legislature that is usually more
than willing to spend all and even
more than we have.

Final Thought
The legislative session is just
getting underway; so far we are in
fairly good shape. There are some
bills we do not like, but there
are several bills that will prove
to be good for boating, and others that with be acceptable with
our amendments. We are not a
target in the budget, and with the
improving economy (knock on
wood) we will stay out of crosshairs for awhile. However… there
are miles to go before we sleep.

Splash Down In San Diego!
http://www.tradeonlytoday.
com/home/525090-hull-of-atour-mission-accomplished-sandiego-bay
We left Palm Desert at 8 am
Monday morning with a mixture
of excitement and a twinge of sadness, knowing it was our last ride
together as part of the inaugural
‘Boaterz n Bikerz Across America:
A Hull of a Tour.’ After that grueling trailblazer through the desert
the day before, our hearty riders
were looking forward to trading
in our dusty boots for flip flops
and riding on flashy Beneteaus in
San Diego Bay, compliments of
our sponsor South Coast Yachts.
Within minutes of departure,
we were cruising toward the
‘Palms to Pines Scenic Byway’
up SR 74 north through the San
Jacinto mountain range. What
a stark shift from the parched
brown and gray terrain of the
desert! The verdant mountains
were lush, fragrant and bursting
in cheery spring colors, wild flowers dotting the roadways. Adrenaline kicked in as we encountered a seemingly countless turn
of challenging mountain curves,
twists and switchbacks as we
zipped around mountains, past
rolling meadows and horse-laden pastures, and through charming towns including Anza, Warner
Springs and Santa Ysabel. We
stopped for a brief respite and
refuel in Julian, a historic 1870’s
PAGE 12

town where California gold was
discovered, a favorite among motorcyclists. .
Our trusty California Road
Captain Phil Arnold navigated us
effortlessly to Interstate 8 and to
our ultimate destination, South
Coast Yachts, situated at Sunroad Resort Marina on beautiful
Harbor Island, San Diego. The
dealership is owned by business partners Barrett Canfield
and Rick Day who opened their
doors in 2009. Prior to launching
the dealership, Barrett had represented Beneteau for 18 years
in the market, elsewhere. Since
its founding, South Coast Yachts
has achieved notable distinction
as one of the top three Beneteau
dealers in the USA, plus won the
coveted ‘Service Dealer of the
Year’ in 2012 for achieving the
highest CSI scores in the nation.

California Yacht Brokers Association • April - May 2013

South Coast Yachts scored big
with our crew! We enjoyed a simply amazing rock star welcome
as we thundered into the dealership. The staff, plus Sunroad Resort Marina GM Jim Behun (who
also manages the San Diego Boat
Show), Marty Kamery, president
of the local District 38/Southern
California American Motorcycle
Association and even the local BMW motorcycle dealership
owner, were on hand, awaiting
our arrival.
As we rolled into the VIP spots
designated for our bikes and cut
off our engines, the entire group
including host and riders collectively burst into joyful cheer and
group hugs! We had made it! And
now, we were all so ready to relax, kick up our weary heels, celebrate and party!
(cont. on next page)

Splash Down… (cont. from pg. 14)
Barrett, a savvy marketer,
had pitched and successfully secured a surprise TV interview for
me with local ABC news anchor,
David Davis, himself a Harley
owner who rode in on his own
pearl white Road King to cover
our story, which will accompany
an overall piece on the harbor.
Following the interview, we were
treated to a truly fabulous lunch
served poolside, and Lordy, what
an impressive spread it was! Rick
himself grilled burgers and dogs
for us, complemented by a whole
host of delicious sides and beverages.
And then, the moment arrived
that we had all been greatly anticipating. Barrett and his friendly
and highly experienced crew invited us to board the Beneteau of
our choice including a beautiful
new Grand Turismo 44 powerboat with joystick Volvo maneuvering system, or a new Beneteau Oceanis 41 sailboat owned
by Sue and Lee Glascoe of Chandler, Arizona, also boaters and
motorcycling enthusiasts, who
generously loaned their boat for
this special occasion.
For the next two hours,
our riders and the South Coast
Yachts crew all laughed, relaxed,
reminisced and posed for a million pictures as we cruised and
rendezvoused all around San Diego Bay. It was a picture perfect
day, sunny and warm with sufficient wind to release the sails,
blazing blue skies, and so much
more… like playful seals frolicking together… followed by a half
dozen or more boatloads of U.S.
Navy Seals who throttled past us
en route to an apparent training
mission. We observed two $43
million Navy Sea Hawk helicopters buzzing overhead, along with
an F-5 underway in an adversarial training exercise. We felt like
Top Guns!
The best part of it all, however, was just being there, on
the water, aboard these fantastic,
state-of-the-art Beneteaus… and
enjoying the boating lifestyle.

Boaterz n Bikerz Across America
had, in fact, lived up to its “Hull
of a Tour” tagline, with ten amazing days and nearly 3000 miles
of fantastic boating and biking
adventures to its claim, culminating at this final awesome stop.
After bidding heartfelt thanks
and fond farewells to our gracious South Coast Yachts hosts,
we rode to our hotel on the bay,
cleaned up and shared one final
evening and dinner together in
the famous Old Town district of
San Diego. As I looked around the
table and into the eyes of each
person who shared this epic adventure – and recalled all those
who had been part of it through
riding or sponsorship participation - I was reminded of just how
lucky I am to live and breathe
boating as my lifelong career and
profession… to ride both on the
water and on the road as my passion… and to have new friends

and old alike who share my highly charged DNA .
Thanks for joining along vicariously on the ride… and yes,
before you ask… the Hull of a
Tour - Deuce 2014 is already
throttling forward in discussion.
Stay tuned!
Wanda Kenton Smith is an
award-winning, 31-year marine industry marketing veteran
based in Destin, Fla. She is the
president of Kenton Smith Marketing (www.kentonsmithmarketing.com) and president of the
Marine Marketers of America.
For more information about the
2013 Hull of a Tour and/or future
plans, join the Facebook group
page
https://www.facebook.
com/#!/groups/HullofaTour/ or
email wanda@kentonsmithmarketing.com This e-mail address is
being protected from spambots.
You need JavaScript enabled to
view it .
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In Memoriam

Arthur DeFever - 6/6/18 – 4/10/13
Icon of the San Diego Waterfront
Arthur DeFever passed away
peacefully on April 10 at the age
of 94 with members of his family by his side. He was born and
raised in San Pedro, California
and is survived by his wife Ruth,
daughter Carolyn (Doug), sons
Arthur Jr. and Donald (Nancy), 3
grandchildren: Joseph, Samuel
and Daniel DeFever, sister Theresa
and half-sister Martha Hostyn of
Oostende, Belgium. He was preceded in death by his oldest son
Alan, and first wife Dulcie.
Arthur started his career in
the early ‘40’s with design and
construction of custom furniture
for the Los Angeles and Hollywood elite. During World War II
he worked with San Pedro Boat
Works involved in military watercraft design and construction.
After the war he became involved
in the growing tuna fishing business in Southern California with
designs for conversions of small
naval vessels to tuna fishing bait
boats. In 1954 he moved his naval
architecture practice to San Diego,
establishing a presence to service
the burgeoning tuna fishing industry and providing designs for tuna
seiners built by San Diego Marine
Construction (later to become
Campbell Industries), Mauricio,
Martinac & Southwest Marine
among his many clients. In his
time and influence, the modern
tuna clipper design developed
with the bulbous bow, aft engine
room, high-powered net and
chase boats, helicopter spotting
and many other innovations to
his credit.
The custom furniture and maPAGE 14

rine design naturally melded into
a career designing yachts, which
Arthur pursued from the late fifties until his passing. The design
of pleasure oriented offshore
cruising motor yachts, inspired by
his early work in the rugged tuna
clippers, established his signature
name, put him at the forefront
of power-cruising yacht development and made him an icon in the
yacht world and on the San Diego
waterfront. His first yachts were for
the Ocean Cruising Club in the late
50’s, and in the following decades
he developed many custom and
production yacht designs built in
the USA, Mexico, Japan, Holland,
Taiwan, China, Spain and Italy. His
yachts now grace the wide world’s
waters, are enjoyed by the very
exclusive set and ordinary yachtsmen alike and form his enduring
legacy. The DeFever Rendezvous,
an annual gathering of DeFever
yacht devotees, is a testament
to what he gave to the yachting
world and to the craftsmanship

and love he put into his many
yacht designs.
Arthur lived life to the fullest
and enjoyed outdoor adventure.
Beside cruising in his designs
all over the world, he was an
avid sailboat racer at world and
national championship levels,
enjoyed hunting, fishing, spending time at Catalina Island and
entertaining friends and family.
He was involved in many local
organizations such as the Catalina
Conservancy, Ducks Unlimited,
San Diego Maritime Museum and
the San Diego Zoological society.
He was commodore of the San
Diego Yacht Club in 1974 and was
involved in the San Diego Association of Yacht Clubs, the Southern
California Yachting Association
and numerous other yachting
organizations.
In lieu of flowers, a donation
can be made to the Catalina Conservancy, the San Diego Zoological
Society or a charity of choice. Private services are to be scheduled.

CYBA Board On The Move
The California Yacht Broker’s Association Board of Directors traveled
to San Diego on Thursday April 25th to participate with the ever growing
San Diego Broker’s Forum that is held each month at Fiddler’s Green
Restaurant on Shelter Island. The forum was hosted by National Marine
Manufactures Association (NMMA). CYBA President Dennis Moran
provided the attendees with an update on several topics including the
new partnership with the NMMA and how this will mutually benefit
both CYBA members and the NMMA at boat shows. The forum was very
well attended by about 70 guests from all walks of our industry which
included Yacht Sales, Marina Managers, Boat Yards, Marine Lenders,
Marine Insurance, and representatives from various trade publications.
The forum closed with a number of excellent door prizes and during
the forum we had a great lunch thanks the owner of Fiddlers Green;
Steve Rock and his professional staff. The Board convened into their
regular Board Meeting after the forum and as always the Board Meetings
are open to any member or guest and encourages your attendance and
input. This is your Association and the Board would like to see more of
its members become regularly involved.
For further information regarding the San Diego Broker’s Forum
please contact Jim Johnson at Chuck Hovey Yachts 619-222-0626 or
jim@chuckhoveyyachts.com
The San Diego Broker’s Forum is a common benefit association of
yacht brokers and salespeople, along with related waterfront enterprises,
that meet at monthly luncheons to discuss relevant business issues and
to further the cohesion, cooperation, and success of a vibrant waterfront
commerce.
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CYBA Board Of Directors Meeting
Date:
April 25, 2013 San Diego
CALL TO ORDER:
12:50 pm Dennis Moran, President

BOAT SHOWS:
Dean West, Chair
Dean West and Dave Goeffrey reported on the San
Diego International Boat Show.
Dates 06/20/13 through 06/24/13.

ATTENDING DIRECTORS
Ron Gullan Vice President - Tom Trainor Past
President
Jim Johnson Treasurer - JR Means 2nd Vice
President
Dean West Director - Ryan Eastman Secretary (2:30
pm)
Nick Friedman - Director
Chris Simpson - Director

Unlimited Growth potential.

RECOGNIZE GUEST(S):
Don Abbott Executive Director - Dave Goeffrey
NMMA West
Morrie Kirk Past President - Natalie Rankin NMMA
West
Jeff Merrell

Dean West reported a high rate of interest
going forward from the San Diego Super Yacht
Association in the San Diego Show

APPROVE MINUTES:
Ryan Eastman, Secretary
Motion to approve March Minutes Tom Trainor,
Second Dean West, and Minutes approved
FINANCIAL REPORT:
Jim Johnson, Treasurer
IYC Membership will expire and we will unwind
ITC from the financials
Financials approved Jim Johnson/Ron Gullan
				
CORRESPONDENCE:
None
COMMITTEE REPORTS:
MEMBERSHIP:
a. MASTER, ASSOCIATE, SALESPERSON – Ron
Gullan, Chair
b. AFFILIATE – Jeff Long, Chair
c. New Affiliate Members approved by the Board
Eric Koster J&H Marine
Matt Harrold, Yacht World
Robert Kinney, Alcon Marine Electronics
FORMS:
Nick Friedman, Chair
Don Abbott reported we have an average of 100
people in the forms daily.
A discussion was had about an offer from Steve
Myers at Yatco to host our forms and do the
upgraded. More information to follow.

Working toward a very broad product base.
CYBA Tent for the Seminars coordinated by Patty
Lawrence, NMMA Seminar Expert.
Target vendors are Accessory Vendors, Boat Yards,
and Technicians as additional exhibitors.

WEBSITE/MEDIA/PUBLICITY:
a. NEWSLETTER
Jim Johnson
To be published every 2 months
b. CYBA Website
Chris Simpson and Don Abbott
c. PRESS RELEASES
Current President
LEGAL:
a. LEGISLATIVE
DBW LIASON – Tom Trainor, Chair
Several Bills in motion in Sacramento
1. Life Jacket
2. Invasive species proposed fees
3. Expand the DBW authority
b. BY-LAWS/ETHICS
Dean West, Chair
c. ARBITRATION
Dennis Moran
d. NOMINATING COMMITTEE
TBD
(cont. on next page)

IMMEDIATE OPENING
for experienced salesperson.
Well established brokerage,
excellent Alamitos Bay
(Long Beach) location.
Email resume to:
baysideys@earthlink.net
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Board Meeting… (cont. from pg. 15)
6. ANNUAL EVENTS
a. LEGAL SEMINAR –
Topics- LLC transfers, bank fraud, shipyatd work
orders with subrogation language, central & open
listing overlap, & vessel disclosure issues
b. ANNUAL DINNER – TBD
TRADE ASSOCIATION RELATIONSHIPS:
a. NMMA – report above
b. CPYB – Lon Bubeck, Chair
c. OTHER YACHT BROKER ASSOCIATIONS – TBD
d. MLS PROVIDERS – Yachtworld (Nick Friedman),
Yatco( Dean West)
UNFINISHED BUSINESS:
None
NEW BUSINESS:
Proration of taxes in forms.
Affiliate Membership rate change
Website & Forms update
Yachtworld Sponsorship Proposal
New Salesperson and Broker membership levels,
ability to join w/o Master Member
Bob Leslie resigning from Legislative committee
Ron Gullan announced that he reluctantly must
resign from the board effective immediately.

ALSO IN ATTENDANCE:
Don Abbott- Executive Director
Lon Bubeck- Past President
Jeff Long- Past President
ABSENT:
Ryan Eastman-Secretary
GUESTS:
N/A
MINUTES:
Motion to approve the December minutes was
made by Jim Johnson, second Ron Gullan, and
motion passed
FINANCIAL:
Jim Johnson, Treasurer
Financials not submitted
CORRESPONDENCE:
None
PRESENTATIONS:
None
COMMITTEE REPORTS

ADJOURNED:
					
NEXT BOARD MEETING:
April 5, 2013 (no May meeting)

MEMBERSHIP:
Ron Gullan
Affiliate Membership: Jeff Long
Affiliate membership set at $195 with initiation fee
waived for 2013

CYBA Board Of Directors Meeting

FORMS:
Nick Friedman
In negotiation with IT vendors for forms revision

DATE:
May 4, 2013					
VENUE:
IMeet video conference
CALL TO ORDER:
9:05 AM, President, Dennis Moran
ATTENDING DIRECTORS:
Dennis Moran-President
Ron Gullan- Vice president
Jim Johnson- Treasurer
Dean West- Director
Nick Friedman- Director
Chris Simpson-Director
J. R. Means 2nd Vice President
Tom Trainor-Past President
PAGE 16
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BOAT SHOWS:
Dean West (San Diego show liaison)
Update on San Diego show venue
Nick Friedman (Long Beach & LA show liaison)
WEBSITE/PUBLICITY:
Newsletter:
Jim Johnson
February newsletter published, emailed to
members
LEGAL:
Legislative – Tom Trainor
Marine Legislative Committee Meeting organized
by Apex Group to be held in Sacramento on March
14, 2013. Tom Trainor to attend.
(cont. on next page)

Board Meeting… (cont. from pg. 16)
By-Laws/Ethics – Dean West
Discussion of member complaint re: copying
another brokers MLS specs including photos. Dean
West will draft an association position paper for
publication
Arbitration – Dennis Moran
One arbitration going forward, scheduled for April
hearing. Involves salesman/broker commission
dispute

The CYBA
Thanks Our
Law Seminar Sponsors

Nominating Committee – tbd
ANNUAL EVENTS:
Legal Seminar:
Wayne Rodgers, Tom Russell
Scheduled for Thursday June 6, 2013 in San Diego
at Southwestern Yacht Club. Members encouraged
to submit subject matter topics for consideration in
agenda

Presenting Sponsors

Annual Dinner:
N/A
TRADE ASSOCIATION RELATIONSHIPS:
NMMA – Dean West
CPYB - Lon Bubeck
MLS PROVIDERS:
Yachtworld -Nick Friedman
Yatco - Dean West		
UNFINISHED BUSINESS:
None

Co-Sponsors

NEW BUSINESS:
Salesperson/broker membership fee modification.
Motion made to amend by-laws to allow salesmen
to join without master member. Motion: 2nd:
Motion passed.
Discussion on Yachtworld’s presenting sponsor
affiliate membership application. Motion made
to approve the application. Motion: 2nd: Motion
passed
FUTURE BOARD MEETING DATES:
Thursday April 25, 2013 - San Diego Fiddler’s
Green 1:30PM
Wednesday June 5, 2013 - San Diego SWYC 6PM

Insurance Agency

Dona Jenkins
Maritime Document Service, Inc.

Meeting Adjourned 10:48 AM
Respectfully recorded and submitted by,
Dennis Moran, President
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CYBA Seminar

Yacht Sales & the Law XVI
Thursday, June 6, 2013
Southwestern Yacht Club
2702 Qualtrough Street, San Diego, CA 92106
Preliminary Agenda
Registration and coffee

8:00 – 9:00 AM

CYBA Staff

9:00 – 9:10 AM
CYBA President’s remarks
		
		

Dennis Moran
Ardell Yacht & Ship Brokers
Newport Beach, CA

9:10 – 9:20 AM
Seminar Co-Chair’s remarks
		
		

Thomas A. Russell, Esq
General Counsel
San Diego Port District

9:20 – 10:00 AM
Federal Legislation affecting our
		

NMMA legal counsel??
Industry

10:00 – 10:20 AM

Fraudulent Checks: What brokers
should know about bank deposits,
chargebacks and cleared funds.

?????
Bank of America, Area Operations

10:20 – 10:40 AM

BREAK

10:40 – 11:10 AM

Vessel Disclosure Issues: What
questions should you ask the owner

Bill Dysart, Esq

11:10 – 12:00 Noon

Shipyard work orders with
Subrogation language
		

Phil Weiss, Esq
???? Insurance underwriter
Moderator?

12:00 – 1:00 PM
Lunch and keynote presentation:
		
		

Major General Anthony L. Jackson,
USMC (Ret)
Director, California State Parks

1:00 – 1:45 PM

Purchasing LLC’s or Corporations

Cris Wenthur, Esq

1:45 – 2:15 PM

Procuring Cause: What does this
mean?

Bill Dysart, Esq

2:15 – 2:25 PM

BREAK

2:25 – 3:15 PM
“You Make the Call”
		
		

Dean West, Broker
Legal and ethical issues for
Yacht Brokers and Salespersons

3:15 – 3:45 PM

Cris Wenthur, Esq
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Maritime Potpurri: Update on
Miscellaneous issues such as
Sales of Yachts in Mexico,
Property taxes, customs duties
Etc.
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Yacht Sales & the Law XV
CALIFORNIA YACHT
BROKERS ASSOCIATION

WednesdayPRESENTS
June 13, 2012
Bahia Corinthian Yacht Club
“Yacht
Sales
& Del
theMar,
Law”
1601
Bayside Drive
• Corona
CA 92625
16th Annual Legal Seminar
Thursday, June 6, 2013 – 8:30 a.m.

Southwestern Yacht Club
2702 Qualtrough St., San Diego, CA 92106
New subject matter
~ Maritime attorney panel ~
~ Discussion of real-world legal scenarios affecting our industry ~
~ CYBA form contract discussion ~

~ Lunch included ~

Limited seating – reserve today
by calling (800) 875-2922
Only $59 for CYBA members,
$49 for Two
Or More
From Same
Brokerage,
reserve
by calling
(800)Member
875-2922
for$65
non-members
starts at 8:30 AM, lunch served,$79
cost:
for CYBA member, $85 for non-members
Please Print:
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❏ Visa

❏ Mastercard

❏ American Express

❏ Discover

❏ Will Send Check

Card Number__________________________________________ Exp. Date ______________
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CYBA, 4090 S. McCarran Blvd., Suite E • Reno, NV 89502
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Monthly Quote
ATTITUDES TRULY ARE CONTAGIOUS, SO ASK YOURSELF ONE QUESTION… IS MINE WORTH CATCHING?

Calendar
May 30

San Diego Brokers/Sales Forum – 11:30 am
Fiddlers Green Restaurant – San Diego, CA

May 30 – June 02

Dana Point Boat Show
Dana Harbor – Dana Point, CA

June 05

CYBA Board Meeting – 5:00 pm
Southwestern Yacht Club – San Diego, CA

June 06

Yacht Sales & the Law 16th Annual Legal Seminar
Southwestern Yacht Club – San Diego, CA

June 20-23

San Diego International Boat Show
San Diego, CA

June 30

San Diego Brokers/Sales Forum – 11:30 am
Fiddlers Green Restaurant – San Diego, CA

July 10

CYBA Board Meeting – 9:00 am
Web-Cam Broadcast – Check CYBA.info

July 25

San Diego Brokers Forum – 11:30 am
Pier 32 Marina – National City, CA

